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PAINESVILLE NURSERIES 
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EVERGREEN 


In great variety and largest 
quantity. 


SHRUBS 


Full line of all leading types 
and varieties in use. 


ROSES 


We will have our usual quan- 
tity and splendid quality of 
field grown roses for sale 


this fall. 
Hardy Perennials 


Many acres devoted to all 
standard kinds. 


FRUIT TREES 


it — % - Apples Pears 
¥. Plums Cherries 


Peaches Etc. 
All in immense blocks and 
perfect quality. 


Grapes 
Currants 
Gooseberries 





: ae SMALL FRUITS 


Raspberries, etc. 


| ? WRITE 
ne Se es. FE oat. for quotations on stock desir- 
ed for autumn or spring trade 


The Storrs & Harrison Co, 


Established NURSERYMEN  - - FLORISTS - - - SEEDMEN 1200 Acres 





1854 45 Greenhouses 
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HORTICULTURAL ORGANIZATIONS 

American Peony Society—A. P. Saunders, 
Clinton, N. Y. 

American Axsseciation fer Advancement of 
Science—L. O. Howard, Smithsonian Insti- 
tute, Washington, D. C 

American Association of Park Su 
entae—J. J. Levison, Brooklyn, N. 

American Genetic Association—G. M. Rom- 
meli, Washington, D. , SBS 

American Pomological —Prof. E. R. 
Lake, 2033 Park Road, Was ington, D. C. 

American Society of Landscape Architects— 
Alling 8. DeForest, Rochester, N. Y. 

American Rose Society—Benjamin Hammond 
Beacon, N. Y. 

British Seed Trades Sereetemion—Cuaries E. 
Pearson, Lowdham Notts, England 


rintead- 


California Avocado Association—Prest., H. J. 
Webber, Riverside, Cal. 
California Walnut Growers’ Association—cC. 


Thorpe, Los Angeles, Cal. 

Califeraia Almond Growerws’ Berase—t. Cc. 
Tucker, San Francisco, Cal. 

Eastern Fruit Growers’ intnieeile, B. 
Symons, College Park, Md. 

Georgia-Florida Pecan Associstion—W. W. 
Bassett, Monticello, Fla. 

International Apple Shippers’ 
R. G. Phillips, Rochester, N. 

a Valley Apple Quowers Society— 
James Mandly, Quincy, Il. 

Missouri Valley Horticultural Society—Mrs. 
Elsie Beard Arthur, “me City, Kan. 
Wilson, Kansas City, M 0. 

National Commercial ot Agote « Growers’ Associa- 
tion—President, nlap, Savoy, IIL; 
Secretary, H. Cc. fish, 1227 Childress ‘Ave., 
St. Louis, Mo. 

National Pecan Growers 
Bullard, Albany, Ga. 
National Nut Growers’ 
Bullard, Albany, Ga. 
Northern Nut Growers’ Association—Dr. W. 

Cc. Deming, Georgetown, Conn. 

Ontario Fruit Growers’ Association—P. W. 
Hodgetts, Toronto, Canada. 

Ornamental Growers’ Association—C. J. Ma- 
loy, Rochester, N. Y 

Royal Horticultural Society—Rev. W. Wilks, 
Vincent Sq., London, S. W., England. 

Railway Gardening Association—W. F. Hut- 
chison, Sewickley, Pa. 

Seciety for Horticultural Science—C. 
Washington, D. C 

Society of American Florists and Ornamental 
Horticulturists—John Young, New York. 

Union Horticole Professionnelle Internation- 
ale—C. Van Lennep, The Hague, Holland. 

Western Walnut Association— Meade, 
Orenco, Ore. 


Assoctation— 


Exchange—W. P. 


Association—W. P. 


P. Close, 


Directory of Horticultural — 


AMERICAN ASSOCIATION OF 
NURSERYMEN 


Officers—President, Lloyd C. Stark, Louis- 
jana, Mo.; Vice-President, J. R. Mayhew, 
Waxahachie, Tex.; Secretary and Counsel, 
Curtis Nye Smith, Boston, Mass.; Treasurer, 
J. W. Hill, Des Moines, Ia. 

Executive Committee—Llioyd .C. . Stark, 
Louisiana, Mo.; B. Pilkington, Portland, 
Ore.; T. B. West, Perry, O.; Theodore J. 
Smith, Geneva, N. Y.; E. 8S. Welch, Shenan- 
doah, Ia.; C. C. Mayhew, Sherman, Tex.; 
Henry B. ‘Chase, Chase, Ala. 
Arrangements—T. B. Meehan, Dresher, Pa. 


Arbitration—W. C. Reed, Vincennes, Ind. 
Exhibits—A. F. Meehan, Dresher, Pa. 

m—J. R. Mayhew Waxahachie, Tex. 
Annual Report—Crtis Nye Smith, Boston. 
a eee w ane A. Weber, Nursery, 

Oo 


Transportation—Chas. M. Sizemore, Waxa- 
hachie, Tex. 
Nomenclature—J. Horace McFarland, Harris- 


burg Pa 

Tarif irving Rouse, Rochester, N. Y. 
Press—Ralph T. Olcott, Rochester, N. Y. 
Distribution—M. R. Cashman, Owatonna, Minn. 
Pablicity—F. L. Atkins, Rutherford, Minn. 
Telegraphic Code—R. Cc. Chase, Chase, Ala. 
Landscape—W. H. Wyman, N, Abington, Mass. 
Legislation—William Pitkin, Rochester, N. Y 


STATE AND DISTRICT nc age eed 
American Nurserymen’s Pr 
tion—President, Irving ag ~~ 
N. Y.; Seeretary, Thomas B. Meehan, Dres- 











her, Pa. Meets annually in June. 
American Retail Nurserymen’s Protective 
Association—PFresident, H. Marshall, 


Arlington, Neb.; Secretary, Guy A. Bryant, 
Princeton, Il. Meets annually in June. 

Association of Oklahoma Nurserymen—Pres!- 
dent, P. A. Vought, Holdenville, Okla.; Sec- 
retary, Jim Parker, Tecumseh, la 

British Columbi«c Nurserymen’s Associatio. 
—President, W. C. Ricardo, Vernon; Sec- 
retary, Will A. Elletson, Vancouver. 


ARE YOU POSTED? 

It is good business policy to keep posted 
on matters concerning your trade. Can you 
do this without reading this publication 
thoroughly every month? Read this issue 
through from cover to cover—and then de- 
cide. 





A CASH PROPOSITION 

Readers of this publication who are in a 
position to procure subscriptions for this 
Journal may learn of our cash proposition 
by communicating with the General Man- 
ager, 121 Ellwanger & Barry building, Roch- 
ester, N. Y. 






California Nurserymen’s Association—Presi- 
sont, John S. Armstrong, Ontarie; secretary, 
- Kruckeberg, Los Angeles. 


Canadian Association Nurserymen—President, 
E. D. Smith, Winona, Ont.; Secy., C. C. P. 
Morden, Niagara Falls, Ont. 

Connecticut Nurserymen’s Association—Presi- 
dent, W. E. Campbell, New Haven; Secre- 
tary, F. L. Thomas, Meriden. 

idaho Nurserymen’s Association—President, 
Anton a Payette, Idahe; Seere- 
tary-Treasurer, J. F. Littooy, Boise, Idahe. 


Massachusetts Nurserymen’s Association— 
President, E. W. Breed, Clinton, Mass.; 
Secretary, Winthrop H. Thurlow, West 
Newbury. 

Mississippi Nurserymen’s Association—Presi- 


dent, Theo BecBhtel, Ocean Sp prings: Secre- 
tary, R. W. Harned, Agricultural College. 


Montana Nurse m’s Asseciation—E. A. 
Calmettos, Helena, Mont. 


New England Nurserymen’s Association— 
President, A. P. Horne, seanohester, N. H.; 
Secretary, D. A. Clarke, Fiskeville, R. L. 

New Jersey Association Nurserymea—Pres i- 
dent, Carl H. Flemer, Springfield; Secre- 
tary, A. F. Meisky. 

New York State Nurserymen’s Association— 
President, Edward S. Osborne; Rochester, 

, = Sec’y, H. B. Phillips, Rochester, N. Y. 

Northern Nurserymen’s Association—Secre- 
tary E. A. Smith, Lake City, Minn. 

Ohio Nurserymen’s Association—President 
T. J. Dinsmore, Troy, O.; Secretary, 4 
B. Cole, Painesville, O. 

Oregon-Washington Association of Nursery 
men—President, C. F. Breithaupt, Richland, 
Wash.; Secretary-Treasurer, C. A. Tonnen- 
son, Tacoma. 

Pacific Coast Association of Nu rymen— 
President, S. A. Miller, Milton, Ore.; Secre- 
tary-Treasurer, C. A. Tonneson, Tacoma, 
Wash. Meets annually in June. 


Pennsylvania Nurserymen’s Association — 
Secretary, Henry T. Moon, Morrisville, Pa. 
Southern Nurserymen’s Assoviation—Presi- 


dent, Harry Nieholson, Winchester, Tenn.; 
Secretary-Treasurer, O. Joe Howard, Pom- 
ona, N. C 


Tennessee Nnrserymen’s Association—Presi- 
dent, Col. Geo. W. Poague, Graysville, Tenn.; 
Secretary, G. M. Bentley, Knoxville, Tenn. 

Texas Nurserymen’s Association—President, 
Will B. Munson, Denison; Secretary-Treas- 
urer, John S. Kerr, Sherman. 

Vv irgivia Nurserymen’s Association — Presi- 
dent, N. L. Shrectkhise, Augusta; Secretary, 
Cc. D. Werger, Rockingham. 

Western Association of Nurserymen—Presi- 
dent, E. M. Sherman, Charles City, Iowa; 
Vice-President, W. C. Reed, Vincennes, Ind.; 
Secretary-treasurer, George W. Holsinger, 
Rosedale, Kan. 
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on easy terms. 
than 3,600 pages. 
plates. 


40,000 plant names. 


kind whatsoever. 


for its cultivation, 


Containing complete description. 


trated in colors and sepia. 


Ellwanger & Barry Bldg. 


BAILEY’S NEW STANDARD 


Cyclopedia of Horticulture 


In Six Volumes—Now Complete—$36.00 


American Fruits Publishing Company, by special 
arrangement with the publishers, offers this work 
Six large quarto volumes. 
24 full page exquisite color 
96 beautiful full page sepia halftones. 
More than 4,000 text engravings. 500 Collaborators. 
Approximately 4,000 genera, 15,000 species and 


The new Standard Cyclopedia of Horticulture has been freshly 
written in the light of the most recent research and experience. 
It is not merely an ordinary revision or corrected edition of 
the Cyclopedia, but it is a new work from start to finish with 
enlarged boundaries geographically and practically; it super- 
sedes and displaces all previous editions or reprints of every 
It is both an Encyclopedia and a Manual, 
for with the aid of its Synopsis and Key, amateur and pro- 
fessional alike may quickly identify any plant, shrub or fruit 
contained within the set, and then receive expert instructions 


Send for 16 page Prospectus 


Everything 
newly written, up to date and beautifully illus- 


American Fruits Publishing, Co, Ine. 


Rochester, N. Y. 





NEED 











More 
















LEXINGTON, 

















ORNAMENTALS 
SHRUBS 


SMALL PEACH? 
ETC. 


WE HAVE THEM 


H. F. HILLENMEYER & SONS 


KENTUCKY 

















'SHENANDOAH NURSERIES 







D. S. LAKE, Pres. 


| SHENANDOAH, IOWA 













General Nursery Stock 
Imported Fruit Tree Stocks 
Apple and Pear Seedlings 


Grafts 











We believe the shrewd buyer will commence early 


locating his needs. 














EDITORIAL DEPARTMENT—Communications on any sub- 
ject connected with Commercial Herticulture, Nurseries or Ar- 
boriculture are cordially invited by the Editor; alse articles on 
these subjects and papers prepared for conventions of Nursery 
or Horticultural associations. We also shall be pleased to re- 
produce photographs relating to these topics, Orchard Scenes, 
Cold Storage Houses, Office Buildings, Fields of Stock, Specimen 
Trees and Plants, Portraits of Individuals, etc. All photographs 
will be returned promptly. 

ADVERTISING—Advertising forms close on the 12th and 
27th of each month. If preofs are wanted, copy should be on 
hand one week earlier. Advertixing rate ix $1.40 per columna- 
width inch. 

“AMERICAN NURSERYMAN” is distir-tive in that it reaches 
an exceptional list and covers the field ci the business man en- 
gaged in Commercial Horticulture—the carlot operator. Here 
is concentrated class circulation of high character—ihe Trade 
Journai of Commercial Horticulture, quality rather than quan- 
tity. 

“AMERICAN NURSERYMAN” will not accept advertisements 
that do not represent reliable concerns. 

SUBSCRIPTIONS—“AMERICAN NURSERYMAN” will be sent 
to any address in the United States for $1.50 a year; to Canada 
or abroad for $2.00 a year. Add ten cents unless bank draft, 
postal or express money order is used. 


RALPH T. OLCOTT 
Editer and Manager 
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AMERICAN FRUITS PUBLISHING COMPANY, INC. 





WHAT THIS MAGAZINE sTANDS FOR—Cilean chronicling of 
commercial news of the Planting Field and Nursery. An honest, 
fearless policy in harmony with the growing ethics of moders 
business methods. 

Co-operation rather than competition and the encouragement 
of = that makes for the welfare of the trade and of each of its 
units. 

Wholesome, clean-cut, ring true independence. 

INDEPENDENT AND FEARLESS—‘AMERICAN NURSERY- 
MAN” is not the official journal of any organization. It there- 
fore makes no distinction in favor of any. It is untrammeled 
in its absolutely independent position and is the only Nursery 


Trade publication which is not owned by nurserymen. 


Se This Magazine has no connection whatever with a par- 
ticular enterprise. Absolutely unbiased and independent in all 
its dealings. 

Though it happens that its place of publication is in the east- 
ern section of the country, it is thoroughly National tn its char- 
acter and International in its circulation. 

Its news and advertising columns bristle with announeements 
from every news corner of the Continent. 

It represents the results of American industry in one of the 
greatest callings—Commercial Horticulture in all its phases of 
Nursery Stock, Orchard and Landscape Planting and Distribu- 
tion. 


39 State Street, 


Rochester, N. Y. 
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Bailey’s Cyclopedia 
Ps Gls Gavi veueceanecaes Investments 
Bay State Nurseries......... Ornamental 


Classified Business Announcements In this Issue 


pea eae Reference Work 


Nursery Stock.... 


Crayton & Sons, F. M........ i TE TDs wccecscecuccacs 
Dayton Fruit Tree Label Co.. Nursery Labels ...............40:: 
Detriche, Sr., Charles....... French Nursery Stocks............ 
Pee ree ere Bulbs and Fruit Trees............. 
Directory of Nurserymen....Ornamental Nursery Stock......... 
Donaldson Company......... Ornamental Nursery Stock........ 
ee eee I cavesecceeswnnen ena 
Farmers Nursery Co......... General Nursery Stock............ 


Forest Nursery & Seed Co...Seedlings and Ornamentals........ 
Gardner Nursery Company..Everbearing Strawberries.......... 
iy Ws Ws dnc neccovannee Grapes, Currants, Gooseberries.... 


Hathaway, Wick 


‘ieende alld UE I PR ars cca wcccaccecs 


Hillenmeyer & Sons, H. F...General Nursery Stock............ 


Horticultural Press ......... Nursery Trade Printing........... 
Huntsville Wholesale Nurs...General Nursery Stock............ 
Levavasseur & Sons......... French Nursery Stock............. 
Maryland Nut Nurseries..... EE ee ee 


McKay Nursery Co......... 
Northeastern Forestry Co.... 


Valdesian Nurseries......... Peach Seed, Magnolia 
Velie & Son, C. G.. 
Watson & Company, John... Ornamental 


-Removal Notice 


Niles Nursery Co............ Phiox, Hardy Perennials .......... 
Nursery Trade Journals..... Standard Publications ............ 
Nursery Trade Bulletin..... Spring & Fall Publicity............ 
Palisades Nurseries......... Hardy Perennials .............. 

Personality In Speaking..... reer 
Peters, Charlies M........... PT CD cia tbowerscnanenewen 
Plant Breeding .....scscsces OE TTC er ree 
Princeton Nurseries......... Ornamental Nursery Stock......... 
PE, SE bates s tedncinndas Cherry, Pear, Apple, Peach......... 
Rolker & Sons, August...... Imports European Stock.......... 
Sle Mean antes «suns aes Ce Fee PON. ike ces secsians 
Successful Selling........... PN SOs na eaG aoe wiandsckered 
Shenandoah Nurseries ...... General Nursery Stock ............ 
Spooner & Sons, S........... English Nursery Stock........... 
Storrs & Harrison Co........ General Nursery Stock............ 


. Empire Raspberry 
Nursery Stock........ 




















THREE STANDARD NURSERY TRADE PUBLICATIONS 


Special Combination Offer: (To Nurserymen Only) 


AMERICAN NURSERYMAN 
NURSERY TRADE BULLETIN 
YEAR BOOK AND DIRECTORY 


Issued ist & 15th 
Weekly, Spring & Fall 
Issued biennially 


REGULAR PRICE 


$1.50 per year ) SPECIAL OFFER 


50 per year ALL FOR 


1.00 per issue $2.00 


Unequaled endorsements have been given te all these publications, each of which represents the highest grade of Nursery 
Trade publicity. The Combination Offer applies to both new subscriptions and renewals. 
We especially request that remittances be made in Postal or Express Money Orders or New York Bank Drafts. 
Foreign; Canada, Add 50 cents. 


time. 


is sent for the term represented by the net payment received. 


AMERICAN FRUITS PUB. CO., INC.—25 Years in the Horticultural Field—ROCHESTER, N. Y. 


Subscriptions may commence at any 
Magazine 
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Annual Convention American Association 


HE forty-second annual convention of 
= the American Association of nursery- 
men was held June 27-29 at the Hotel 
Adelphia, Philadelphia. The attendance 
was quite representative considering the 
location of the convention, most of those 
present arriving on June 26. 

In the forty-two years of the Associa- 
tion’s history the members probably never 
listened to a more interesting, appropriate, 
witty and inspiring address than was that 
by Hon. James Edward Cattell, the city 
statistician of Philadelphia. What Mr. Cat- 
tell does not know about Philadelphia isn’t 
as much as a pinch of salt. The nursery- 
men were simply awed by a realization of 
the knowledge he held in reserve when they 
were not convulsed in laughter by his bril 
liant anecdotes or translated by his word 
pictures. 

Representatives of the Chamber of Com- 
merce including prominent business men 
also cordially welcomed the visitors. Vice- 
President Lloyd C. Stark responding to tbe 
addresses of welcome expressed the appre- 
ciation of the cordial reception in behalf of 
the nurserymen and incidentally directed 
attention to the importance of the nursery 
industry as a factor in food supply. He 
urged that American nurserymen send fruit 
trees to France to replace war-devastated 
orchards. 

President Watson, though listed on the 

program for an annual address, remarked 
that he saw little reason for this feature in 
this case. If he should attempt to review 
the record of his administration it would 
seem to be superfluous, and if he were tc 
attempt to forecast the activities of the in- 
coming administration it would seem out of 
place. 
;“I have consistently during my administra- 
tion adopted the policy when in doubt of 
leaving the decision to the members. And 
so I say now that I will leave it to you this 
morning as to whether I shall make any 
address. I can make any kind of address 
you want, whether ornamental or replete 
with business suggestions—the fruits of 
trade efforts. Now, what shall it be?” 

There was a chorus of voices: “Give us 
the business address.” 

President Watson reached for a pile of 
papers in front of him and drew therefrom 
a type-written document, saying as he did 
so, “Very well, but if you had decided other- 
wise I might have been dumb.’, 

The excellent address which followed is 
reproduced in substance in this issue of the 
American Nurseryman. It speaks for itself 


—one of the ablest if not the very ablest 
that has been delivered before the Ameri- 
can Association at any time. 


So seasoned 


a veteran and regular attendant as J. W. 


Hill, of Iowa, said so. Again and again 
members said the same thing thereafter. 
Every nurserymen in the country should 
read it all. 


Upon motion of J. R. Mayhew, of Texas, 
the president’s address was referred to a 
special committee to be appointed by the 
executive committee for a report as to 
action upon the recommendations in the ad- 
dress. The motion was seconded by J. W. 
Hill. 


Secretary Curtis Nye Smith in his annual 
report stated that on June 26 the member- 
ship of the American Association of Nur- 
serymen was 428 of which number 38 repre- 
sented associate members. During the fis- 
cal year the executive committee has 
passed favorably upon the applications of 
37 nurserymen and one associate member. 
The average registration of membership in 
the last six years has been 378. The rec- 
ommendations by the secretary were also 
referred to the special committees. 

Treasurer Peter Youngers reported that 
one year ago there was a balance of 
$7844.67 in the treasury of the organization. 
Receipts had swollen the figure to $13,487.- 
30. Expenses during the year amounted to 
$8126.23, leaving a balance on hand of 
$5361.07. 


The report of the secretary and the treas- 
urer were referred to an auditing commit- 
tee: Messrs. Sherman, Fraser and Simpson. 

Thursday morning’s session was devoted 
to the subject of publicity, under the direc- 
tion of J. Horace McFarland who said that 
nurserymen are in Canaan but are not en- 
deavoring to possess the land. Answering 
the question as to nursery business in war 
time he said that while a million men would 
probably be sent to the front that was only 
about six per cent of the country’s popula- 
tion and that the ninety-four per cent re- 
maining in the country must go about their 
usual business. The people could not shut 
up their places of business, dismiss their 
employees and stand on the curb talking 
war. The nation must continue to do busi- 
ness in order to finance the war. Treasurer 
McAdoo has estimated that in the first year 
of the war $10,000,000,000 will be required. 
That is $100 for every man, woman and 
child. Business must go on in order to pro- 
duce the needed money. Meantimemen must 
be kept fit by the products of the nursery 
trade. The trash piles of the nurseries of 
the country cost more than the cost of sell- 
ing nursery stock. The apple supply is con- 
stantly being reduced. How many apple 
trees remain unsold (and unplanted) in the 
nurseries? 





Mr. McFarland read a letter from Charles 
J. Brown of Brown Brothers Nurseries, 
Rochester, N. Y. , directing attention to an 
advertisement by the American Sugar Re- 
fining Company, urging horticulturists to 
save the fruit crop If the small item of the 
sugar used in canning apples can profitably 
be advertised at a cost of $20,000 throughout 
the country, what is it worth to advertise 
the main commodity—the apple and apple 
nursery stock? 

There are 18,000,000 to 20,000,000 homes 
in the United States, said Mr. McFarland. 
If an average of one apple tree to each 
home were planted, see how small the nur- 
sery trash pile would be! 

Irvine Paschall, advertising manager of 
Farm Journal spoke on “Getting More Buy- 
ers and Larger Buyers of Nursery Stock.” 
He said: “To make more nursery sales we 
must inquire why sales have not been made 
and remove the obstacles. Then we must 
learn what sales have been made and im- 
prove methods so as to get larger orders. 
Individual nurserymen must do some kind 
of research work, must canvass say 25 
growers as to why they do not grow more. 
Then they should canvass those who are 
not growers and learn why they have not 
used nursery stock. These facts can easily 
be compiled at headquarters. There ought 
to be in use a booklet on how fruit is sold 
and delivered to the consumer. It is easy 
to manufacture but hard to sell the product. 
To get sales the nurserymen should have 
a trade mark to identify what they have to 
sell. You need publicity as an Association. 
The Philadelphia Record, for instance, has 
a circulation of 135,000, of which 28,000 is to 
farmers who should be reached by public- 
ity in such a paper. Then there are the 
garden magazines and the general publica- 
tions, a number of which publish business 
articles. It ought to be easy to secure pub 
lication of articles in these on the nursery 
business. 

“Nurserymen will make a mistake unless 
they take into account the nursery trade 
journals. These are doing there best to up- 
lift the trade. Get your proposition first 
clearly before the editors of those papers. 
You will find that the editors will enthuse 
on the subject as a material benefit to the 
industry. 

“Then the nurserymen should have ideals. 
The reason why ideals are not lived up to 
is that some one breaks away from them. 
But keep persistently the ideals before you 
and constantly live up to them. You'll soon 
find that pretty much all the trade will 
follow along. It is the same thing all down 
the line in other businesses. Newspapers 
and manufacturers have the same problem. 
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LLOYD C. STARK, Louisiana, Mo. 
President American Association Nurserymen 


But do not set your ideals too high. Put 
them up about five to seven feet where you 
can see them easily and constantly. 

“Salesmen for nursery concerns should 
be real human beings and shouid be made 
to feel that they are in business, and for 
Then there is the matter of 
prices just naturally are not 
profitable. One ideal ought to comprehend 
something against “knocking.” We must 
also take into consideration quality of the 
stock we produce. California orange grow- 
ers found that high standard not only kept 
prices up but also doubled consumption. 

“Nurserymen may eventually get to the 
point where advertising in the farm jour- 
nals will be profitable. But I cannot see 
that nurserymen as an association ought 
yet to spend money in advertising. I think 
what the people want is information. I 
think what the association needs is a press 
agent and I believe it would pay very much 
better than any other plan. 

“To summarize then let me say that the 
Association should consider the establish- 
ment of a publicity bureau to tell the pub- 
lic what it should know. Start a ‘Hoover 
back yard nursery stock collection,’ for in- 
stance, to sell at three to five dollars and 
thus get new blood into the raising of fruit 
trees. A publicity man would cost $2500 to 
$3000 per year and perhaps $500 additional 
for postage, traveling expenses, etc. For 
$3000 to $3500 then you could get, $50,000 
to $70,000 real honest-to-goodness business. 

“The nurserymen should have a trade 
mark at a cost of perhaps $100. You want 
a very fine trade mark. It should be on 
every box label and on cards and station- 
ery and emblazoned on the Ford delivery 
car if you have one. 

“Do not overlook the trade papers as im- 
portant mediums. 

“A booklet issued under the authority of 
the Association is a good idea, bearing the 
imprint of the individual nurseryman.” 

Others who spoke on publicity methods 
were Frank B. White of the Agricultural 
Publishers Association; J. J. Hazen, Joseph 
J. Lane of Garden Magazine, Doubleday, 
Page & Co.; Mr. Therkildsen of Burpee’s; 
Robert Pyle of Conard & Jones Company; 
Mr. Hicks of Westbury, L. IL. and Lloyd C. 
Stark, Louisiana, Mo. 

Upon motion of E. M. Sherman the Asso- 
ciation endorsed the proposition to issue 
a booklet similar to that in use by the 
Southern Association of Nurserymen and 


themselves. 
prices. Cut 
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described in detail in a recent issue of the 
American Nurseryman, cupies to be fur- 
nished to members for distribution. The 
cost would vary with the number purchased 
in each case and would average from 4% 
to 6 cents each. 

W. H. Wyman presented a report on a 
conference with the American Society of 
Landscape Architects. It was agreed by the 
architects that a higher rate than that paid 
by nurserymen should be paid by landscape 
architects for nursery stock. 

ELECTION OF OFFICERS 

At the Friday morning session J. B. Baker 
Fort Worth, Tex., read a paper on dormant 
condition of evergreens. 

Prof. Corbett, representing 
Houston of the United States Department of 
Agriculture Association on 
the work of the Department 
relation to the nursery industry. 

At 11 a. m. Friday the Association upon a 
ruling by the chair into executive 
session for the discussion of the report of 
the special committee on the president‘'s 
and the addresses other 
matters. 

During this three hours the 
principal business was transacted, including 
that relating to business organization. 

The following officers were elected: 
Lloyd C. Stark, Louisiana, Mo. 
Mayhew, Waxaha- 





Secretary 


addressed the 
in its special 


went 


secretary's and 


session of 


President 

Vice-President—J. R. 
chie, Tex. 

Treasurer, J. W. Hill, Des Moines, Ia. 

Executive Committee Members:T. B. 
West in place of J. H. Dayton; C. C. May- 
hew in place of J. R. Mayhew; E. W. Chat- 
tin in place of Henry B. Chase. 

The place of meeting for the next conven- 
tion was left to the action of the executive 
Sentiment favor 


committee. seemed to 


Chicago. 


CONVENTION SIDE LIGHTS 
Appropriate comment was made upon the 
fact that some of the members’ sons had 
gone to the front in the country’s cause and 
the secretary was directed to set aside a 


page in the records for inscribing their 
names. 

It was Hon. James Edward Cattell, offi- 
cial welcomer of the nurserymen to the 


Philadelphia convention, who prepared the 
interesting statistics of the city which were 
published in two issues of the American 
Nurseryman, before the convention—statis- 
tics which were especially prepared for this 
publication at the request of Earl M. Wil- 





J. W. HILL, Des Moines 
Treasurer American Association Nurserymen 





J. R. MAYHEW, Waxahachie, Tex. 


Vice-President American Association 
Nurserymen 


son, of the Curtis Publishing Company and 
son-in-law of William P. Stark. Readers of 
the American Nurseryman had a foretaste 
of the feast that was in store for them. 

Harlan P. Kelsey, Salem, Mass., is en- 
gaged in important work for the Federal 
government, laying out camp grounds at 
Louisville, Ky., and could not attend the con 
vention. His work, in this case will be a 
practical illustration of an important kind 
in behalf of the services of nurserymen. 


Exhibits at the convention § included: 
Christy Color Engraving Co., Rochester, N. 
Y.; J. Horace McFarland Co., Harrisburg, 
Pa.; Kil-tone Co., spraying preparations, 
Newark, N. Y.; Benton Review; J. G. Har- 
rison & Sons, Berlin, Mo., evergreens, peach 
and apple trees; Angier Mills, Ashland, 
Mass., wrapping paper; Old Dominion Nur- 
series, W. T. Hood & Co.,Richmond, Va., 
general nursery stock; Princeton Nurseries, 
Princeton, N. J., ornamental nursery stock; 
Cooper & Rogers, Winfield, Kan: mahaleb 
seedlings, Kansas grown; A. B. Morse Co., 
catalogues; Rochester Litho Co., catalogues 
and plates; J. Van Lindley Nursery Co., 
Pomona, N. C., peach pits; Rex Co., Roch- 
ester, N. Y., sprayers; B. G. Pratt, New 
York, Scalecide. 

At the banquet J. W. Hill, of Des Moines, 
la., read a telegram from Herbert C. Hoover, 
the food controller, expressing regret that 
he was unable to attend the convention and 
commending a resolution which pledged 
the co-operation of the association in deal- 
ing with the food situation. He suggested 
that a representative be sent to Washington 
to confer with the proper authorities on the 
subject. 


A welcome visitor was John Hall, former- 
ly secretary of the Association who ran 
over for a day from Atlantic City where he 
was staying. 


The special committee on the president's 
address was composed of C. C. Mayhew, C. 
R. Burr and J. M. Pitkin. 

M. R. Cashman, J. W. Hill and S. W. 
Crowell constituted the committee on reso- 
lutions. 


Women of the American Association of 
Nurserymen attended a reception on the 
evening before the convention, ‘n the ivory 
room at the Adelphia Hotel. Among the 
features of the entertainment during the 
convention were a visit to the Curtis build- 
ing, the dinner of the Association, a visit 
to the John Wanamaker store, visits to In- 
dependence and Carpenter halls and a trip 
to Willow Grove to hear Victor Herbert's 
orchestra. The officers of 1916 were re- 
elected. 
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ADVISORY BOARD 

Acting upon the instructions contained in 
your resolution creating the Advisory Board, 
I wrote to the President or the Secretary 
of all the nursery trade associations asking 
that each designate a member of the Board; 
twenty-one state and district associations 
respond favorably, expressing approyal of 
your idea, and all the members of the Ad- 
visory Board have been invited to attend 
this convention. The drawing together and 
unifying the various trade organizations 
and making the National body a sort of 
clearing-house where the business of the 
whole trade can be considered, cannot fail 
to profit all the interests represented. 

My only regret in this connection is that 
while I addressed the same request to the 
two nursery associations in Canada, I did 
not receive a reply from either. I have al- 
ways regarded the American Association 
as continental in the scope of its activities 
and it has been my aim whenever opportun- 
ity offered, to impress upon our Canadian 
neighbors the fact that our interests are the 
same as theirs; now that the great war has 
made us comrades in arms, we should be- 
come even closer friends, and it is my 
earnest hope that it will emphasize that 
friendship and bring our colleagues in the 
Dominion into more immediate touch with 
the affairs of this Association which has 
always included them quite as much as any 
of us on this side of the line. 

EXECUTIVE COMMITTEE 

The idea of having the Executive Com- 
mittee to represent different sections of the 
country is excellent in theory; the thought 
was to make the management of the Asso- 
ciation representative of all parts of the 
country and thereby prevent the growth at 
any time of too strong local influence; and 
nothing could have been happier than that 
emphasis of the national character of our 
organization. Yet this has not been pro- 
ductive of efficiency and promptness in 
handling the routine business of the Asso- 
ciation; it would be very expensive to get 
the Executive Committee together at any 
time other than the date of the annual meet- 
ing; it would require too long absence from 
business in some instances and would mean 
a very considerable expense to the Asso- 
ciation; and so, as a matter of fact, there has 
never been held a meeting of your Execu- 
tive Committee except at the conventions; 
but a body responsible for the management 
of an association should meet once or twice 
between conventions. Letters are not al- 
ways satisfactory; they serve to bring two 
minds together, but if the judgment of 
seven minds is the thing desired, then those 
men should have opportunity to meet and 
consult and exchange views because only in 
that way can they reach the best and most 
matured conclusions. I recommend that the 
Executive Committee of seven members be 
continued and selected as at present, but 
that they be made a Board of Directors and 
that from their number they select three 
directors who shall constitute an Executive 
Committee with power to act, for occasions 
will and do arise when on account of lack 
of time or something else, it is impossible 
to secure an expression from all the widely 
scattered members of the Executive Com- 
mittee. 

DUES 

I recommend that the dues be made pay- 
able January first of each year. Formerly 
and when we paid merely nominal dues 
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and when our membership each year con- 
sisted of those who found it convenient to 
attend the convention, it was perfectly nat- 
ural to pay dues at or before the meeting. 
Since it is our aim now to make this a per- 
manent organization and the membership 
continuing, there would appear to be an ad- 
vantage in having the dues payable at some 
other date so that renewals may not be left 
to the question of whether it will be con- 
venient to attend the meeting or not. A 
considerable advantage, too, in having dues 
payable the first of the year will lie in the 
ability of your officers to know your income 
some time before the annual meeting and 
to prepare Budget for each year’s expenses. 
Our present system or lack of it rather in 
taking care of the collection and disburse 
ment of our income is unbusinesslike to a 
degree. You never know what your income 
will be nor in what direction you will have 
to use it. The work of the Association is 
in the hands of various committees and 
sometimes expense is incurred. The Treas- 
urer pays out money on instructions from 
the Executive Committee, who, on acccount 
of their number and location geographically 
delegate this authority to a sub-committee 
on Finance who invariably and properly O. 
K. all bills approved by the Chairman of a 
committee. It is a peculiar fact that we no- 
where provide for appropriations unless it 
be under the rather vague authority given 
the Executive Committee. It hardly seems 
fair to the Chairman of the various com- 
mittees to leave it to them to state the 
amount and purpose of your expenses and 
then after an emergency has arisen. Very 
often, I am sure, your committee could ex- 
pend altogether reasonable sums to your 
profit, but just as often they hesitate to do 
this upon their own motion and without in- 
structions. A Budget should be made up 
for each year by the Executive Committee 
upon estimates furnished by your various 
committees. 

’ I recommend that upon the first day of 
February of each year, a ballot be furnished 
to every active member of the Association, 
printed with a list of all members to be 


-voted on and returned to the Secretary and 


that those who receive less than 25 adverse 
votes shall constitute the membership until 
the next election; and that all those who 
receive 25 or more adverse votes to be con- 
sidered as having been @ropped from the 
list of members. 
DIRECTORY 

In my letter to you of March first, I called 
your attention to the difficulties experienced 
by Secretary Smith and by the committee 
in some of the states in getting the requisite 
matter together for its seasonable publica- 
tion in such form as would be of value. It 
will not be necessary for me to review now 
what I have reported at that time. In my 
letter, I asked for your instructions in the 


matter of having the Secretary proceed with 
the printing which meant an outlay of a 


good many hundreds of dollars. Judging 
by the number of replies received, less than 
ten per cent of our members felt an interest 
in the subject and all but some half dozen 
of those voted to hold the matter in abey- 
ance until this meeting 

BULLETIN 


I have heretofore called the attention of 


the members to their failure to use the op- 
portunity offered them for expressing their 
views on trade matters in our Official Bul- 
letin. During the past year the Bulletin has 









been a very valuable news-letter covering 
many legal decisions and giving our mem- 
bers a great deal of valuable information 
about transportation. inspection, quarantine, 
collection and other matters; but it is to 
be regretted that while this matter has been 
carefully prepared and excellently present- 
ed by Mr. Smith, yet it could have been 
made much more interesting with the as- 
sistance and co-operation of our members. 
In the past year, I have received a great 
many letters which interested me greatly 
and which would have interested all of you 
if they could have been printed in the Bul- 
letin; and I wish to impress upon all our 
members the great value of having such a 
medium for the exchange of views on as- 
sociation and trade matters. It has been 
suggested that the expense of the Bulletin 
while small, has been unnecessary expense 
and that the same matter could just as well 
have appeared in all of the trade papers 
and as a bare statement, that is true; but 
there is something else to consider in con- 
nection with the Bulletin which comes from 
the same idea of holding executive or 
special sessions for the nurserymen to dis- 
cuss the matters affecting themselves only; 
and that is this: that in matters of business, 
men consult their immediate interests, and 
naturally, and if we place all the agencies 
for which we contribute our dues, equally 
at the disposal of those who do not bear any 
part of that expense, we cannot expect our 
members to be so public spirited as cheer- 
fully to continue to finance the work of the 
Association. We can hold our members to- 
gether only if we give them something more 
than we give to non-members. When you 
buy groceries, you buy them for your own 
house-hold, not for the distribution among 
the neighbors. For forty years, we tried 
the old plan of having nominal dues and of 
opening our doors to all who came, no mat- 
ter what their standing personally or as 
tradesmen, and without inquiry into their 
desirability, and during those years what- 
ever advantage was secured for our mem- 


bers was placed equally at the disposal of 
those who were not members and who con- 


tributed nothing to our treasury; and during 
that time to time our membership was tem- 
porary and uncertain because there was no 
incentive to unite with the Association ex- 
cept for the purpose of enjoying an outing 
that occured at each convention. 
MEETING PLACE 

The advertising possibilities in our trades 
exhibit have never been quite realized or 
used to advantage by the nurserymen. This 
year we have a larger and better display 
than usual thanks to a very active commit- 
tee of wideawake young men, but as a 
matter of fact, our Associate members have 
always had more space in the exhibit and 
have gotten more value from it than the 
nurserymen have; and I think that is large- 
ly because of the difference in the classes 
of goods that may be shown. The nursery- 
men’s stock is not dormant in June and the 
stock kept so late in storage from the June 
Convention is hardly attractive then and 
represents a crop that is gone and not a 
sample of what can be supplied later; and I 
wonder if it would be a good idea for the 
Association to consider deciding upon some 
permanent place of meeting or for say a 
period of five years in some centrally lo- 
cated city and then, closeby, to lease a plat 
of ground where permanent exhibits could 
be planted and where new or rare varieties 

(Continued on Page 10) 
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EMPIRE 


THE NEW RED RASPBERRY 
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Fruit in this cluster one-third actual size 








Report of New York Experiment Station 
on New and Worthy Fruits 


Empire is one of the most promising new red raspberries on the 
Station grounds, having hardiness, productiveness, vigor of bush, 
healthiness and large, handsome, firm- well-flavored fruits as its 
chief assets. The canes need no winter-protection in this region; 
equal any other variety in productiveness; are unusually vigorous, 
reaching a height of six or eight feet; and this season, 1916, when 
anthracnose was everywhere rampant, showed but a trace of this 
disease. A peculiarity of the canes is that in mid-summer they are 
purplish-red but become brown at the close of the season. The 
berries average larger than those of the well-known Cuthbert, and 
are about the same color as those of that variety; they ripen a 
little earlier and have a longer picking season. The fruits are mild, 
rich and sweet so that the variety may be ranked among the best in 

































quality. The texture is firm and without doubt the berries will 
stand shipping well and may be kept long. With such an array of 
good characters, it seems certain that Empire must take high stand- 
ing among commercial red raspberries. 


Empire originated in 1914 with L. E. Wardell, Marlboro, New 
York. It was obtained by crossing Ruby with Coutant . It was in- 
troduced by its originator in the fall of 1916. Mr. Wardell was also 
the originator and disseminator of Marlboro and Ruby. The first hill 
of Empire, twelve years old, is still vigorous, healthy and productive. 


We are anxious to have all interested persons visit our fruiting 
fields this season and see the “EMPIRE” in all its glory which will 
be about July lst, but as its picking season is from four to five 
weeks you can easily arrange to see it. We are so sure that you 
will pronounce it the “Best Ever” in raspberries ,that we will pay 
the traveling expenses of anyone who comes to see it and does 
not find it all we represent. 


Introduced and for sale by 


L. E. Wardell & Son «< C. G. Velie & Son 
Marlborough, N. Y. 












When in doubt, you usually stop at the NEW hotel, don’t 
you? We stopped at one during the Philadelphia Convention. 
That’s because the NEW hotel is apt to have and usually 
does have all the latest improvements; things are fresh and 
clean and there are no ancient odors; the equipment and ser- 
vice are modern and up-to-date and efficient. 

New nurseries should have, and some do have, the same 
advantages. Take ours for example: the location was selected 
because of soil and climate; because the materials and condi- 


tions offered the best opportunity we could find anywhere for 


growing what we want to grow, what we are growing: a list 
of Ornamentals unequaled in variety and quality. The equip- 
ment is new: new cellar, new packing-house, new side-track 
for loading under cover, new office, new stock—young, clean, 
thrifty and free from pests. The only thing that’s old about 
the joint is the men running it, and they are old only in 
experience in growing and in serving the Trade faithfully and 
efficiently; old in knowledge of the business and old in the 
acquaintance and the friendship of nurserymen everywhere. 

Ask any nurseryman who has been here what he thinks 
of our land and what we are growing on it; ask our cus- 
tomers what they think of our goods and grading and packing. 


“Wholesale Growers 
Ornamentals mostly 


For the Trade Exclusively.” 


Under One Flag. There It Is! 


The Men: The New: 
Witenes Steer PRINCETON NURSERIES 
John Watson at Princeton, 
Wm. Flemer, Jr. in New Jersey 
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> 
TO LINE OUT: 
( 
. . > 
Fruit Tree Seedlings to Bud 3 
2 
4 
Young Ornamentals toGrow On = } 
( 
3 
We sell them for DELAUNAY, Angers, ; 
France; we are making his goods and grades ; 
and packing known to the trade. We shipped : 
into 26 States last season. Our list of cus- 2 
tomers includes the largest growers and ; 
most careful buyers in the business; in fact, $ 
it’s a ““‘Who’s Who” among nurserymen. Glad 
to refer you te customers for information as $ 
to how they were pleased. ; 
, 
Price-list is ready—send for a copy. 5 
‘ 

Last season every order arrived safely, at unusually low 
cost and in excellent condition; and every order was FILLED. 
> 
Write us before buying French Stocks; get ALL your money 
will buy you in GOODS and SERVICE. 
; 
] 
JOHN WATSON & CO., 

July 1. Newark, New York. 
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GET TOGETHER BANQUET 

The first get together banquet of the 
American Association, announced by Presi- 
dent Watson in connection with the 
program for the Philadelphia convention, 
was held on the evening of the first day. 
The banquet hall was completely filled by 
the nurserymen™and their families. Mr. 
Thurkildsen of Burpee’s Seed House, had 
prepared a varied program of stunts, com- 
bining features of the carbaret and the grid- 
iron clubs. A Klaxon horn In each corner 
of the hall was manned by active lieutenants 
who raised a great din upon the signal of 
the toastmaster when in the middle of each 
speech it was desired to disconcert the 
speaker. A huge traffic officer presided at 
a traffic stop signal and materially aided 
in dispelling any thoughts the speakers may 
have had. Jim Pitkin and his brother 
William were particularly the victims of 
the toastmaster’s heartlessness, the former 
succeeding in breaking up the party, as 
might have been expected. 

Robert Pyle ably presided as toastmaster. 
There were informal speeches, lively music, 
singing and some calesthenics from the 
Baby Ramblers’ table where sat Perkins, 
Fraser, Jim Pitkin, and others. 

J. H. Dayton and Senator Orlando Harri- 
son were proof against the blandishments 
of a cabaret dancer attired in a few wisps 
of grass, though they with difficulty extri- 
cated themselves from her embrace. At 
least Orlando did. Dayton didn’t try. 


Chairman Irving Rouse of the tariff com- 
mittee reported that there would probab- 
ly be a revision of the tariff in the near 
future—that the subject might be taken up 
in December by the new Federal commis- 
sion appointed by President Wilson. This 
commission, said Mr. Rouse, has been inves- 
tigating the subject from different angles, 
asking nursery men to give information and 
suggestions and it has even had an agent 
in France asking French nurserymen if 
they actually receive catalogue rates. In 
the opinion of Mr. Rouse the tariff commit- 
“tee should use every effort on all items that 
are now covered specifically, and if possible 
to add more such items. By reason of the 
nature of the nursery business an ad 
valorem duty will always cause extra trou- 
ble and expense, as there is no means of 
knowing the market price at time of ship- 
ment. : 
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THE AWAKENING 

Truly the element of time is a most 1m- 
portant factor in great undertakings. It has 
taken a deal of time and much argument 
to secure serious consideration of the actual 
needs of the rurserymen of this country 
by the principal trade organization, the 
American Association of Nurserymen. In 
the last issues of the American Nurseryman 
and the Nursery Trade Bulletin were out- 
lined, as they have been outlined repeatedly 
in these publications, some of the critical 
features of nursery trade organization; and 
the opinion was expressed that members 
of the Association could ill afford to allow 
the Philadelphia convention to come and 
go without serious consideration of exist- 
ing conditions and an earnest endeavor to 
improve them. 

The keynote of the convention was sound- 
ed in President Watson’s address—a logical, 
comprehensive presentation of the needs 
of the trade, and unequalled in the annals of 
the Association. It was the climax of a 
series of official papers presented by him 
during his administration and showed clear 
insight and farreaching provision for the 
good of the trade. 

The part taken in the proceedings by J. 
R. Mayhew, M. R. others 
showed that much thinking of a practical 
months. 


Cashman and 


nature has been done in recent 
The result of it all is summarized in the 
resolution and the proposed amendments to 
the Constitution presented in this issue. 
An important step is proposed. Ordinar- 
ily it would seem best to defer action for a 
year. But 
the resolution and amendments is so patent- 
with 


the proposition contained in 


ly in the interest of the trade that 
world conditions so unusual and the pro- 
posed remedy for the 
needed, it would seem that provision might 


trade so zreatly 
have been made for an earlier realization, 


even through an advisory comuiittee to 
work for a short time with the executive 
committee were deemed essertial. 
However, a good start has been made. 
All progressive members will join Mr. 
Wyman in hoping that definite action will 
That the staid old 
tion can act upon occasion, and quickly, was 
shown at Detroit. If that step had not 


been taken it would not be so easy now to 


soon follow. Associa- 


take another. 


If higher freight rates will make better 
business all around—and there seems to be 
ample evidence that they might—why should 
they not be allowed? Nurserymen and hor- 
ticulturists should get proportionately more 
for their products—enough more to cover 
production and distribution. 
this 
rates are 


the cost of 
They should get 
whether the 
or not. 

The Pennsylvania Railroad company says: 

“We have figured out what a 15 per cent. 
increase in freight rates would amount to 
in connection with the food consumed by 
an average family of five people, living lib- 


increase aryway, 


railroad increased 
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erally in a typical city, where all food sup- 
plies are obtained from a distance. We have 
made the surprising discovery that the in- 
crease would be just a trifle over 3% cents 
a week. Even a very small reduction in the 
cost of distributing food, resulting from im- 
proved railroad facilities, would wipe out 
that increase many times over.” 


ATTACKING A PUBLICITY PROBLEM 

Referring to the recently issued booklet 
of the Southern Nurserymen’s Association, 
it is of interest to note that it is an appli- 
cation to a common field of an idea which 
has been worked out quite elaborately in 
some of the modern catalogues and other 
special publications by nurserymen—notably 
those of the William P. Stark Nurseries. 
In addition to an exceptionally well edited 
illustrated and descriptive catalogue of 
uniform style for several years, William 
P. Stark issues a booklet entitled “Inside 
Facts of Profitable Fruit Growing” in which 
he outlines approved planting and care of 
fruit trees, small fruits, shrubbery, etc. In 
these days of much attention to landscape 
gardening it is important that fruit culture 
should not be overlooked by nurserymen. 
It is positively declared frequently that 
fruits are the most profitable crop grown, 
that one apple tree will yield as much 
profit as an acre of hay, two apple trees 
more profit than an acre of corn, three apple 
trees more profit than an acre of potatoes; 
that with favorable conditions a single crop 
has frequently netted the owner more than 
the total cost of the orchard. Mr. Stark 
remarks that it is an interesting fact that 
many of the foremost fruit growers of today 
have been lawyers, doctors and business 
men who succeeded because they made a 
study of fruit growing. Are there not other 
business and professional men who could 
be induced to enter an industry which pays 
well when properly conducted? Who, of all 
persons, should be more interested in such 
a question than the nurserymen? And when 
has there been a more propitious time for 
consideration of the subject and for a 
speedy action. It is just such booklets as 


those of the Southern Nurserymen’s Asso- 


ciation and that of Mr. Stark that educate 
the public. It is very effective publicity if 
it is placed where it will actually count. 


It may be that executive action by the 
American Association has been taken in 
cases of business transactions which are 
questionable. But publicity both in and out 
of the trade is necessary to give such action 
force; publicity in the trade where the 
transaction was between nurserymen; pub- 
licity in general where the transaction was 
between a nursery concern and any portion 


of the public. Why not? 


Probably not until a sufficient number of 
nursery concerns throughout the country 
insist regularly upon a fair price for high 
quality stock to make it unprofitable for 
other nurserymen to attempt to dispose of 
low grade stock at any price will a real 


standardization of prices be effected. 
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For a More Thorough Business Organization 





Climax of Practical Discussion at Philadelphia Convention Is Resolution For General Office For American 
Association, Centrally Located, Under Charge of Salaried Secretary-Manager With Nursery Experience 
—Trade Statistics To Be Provided—Commission of Five For Standardization—Proposed Amendments 
To Constitution Affecting Membership Fees and Expulsion of Members For Cause. 


The combined influence of the annual address by 
President Watson, the able argument by Vice-Presi- 
dent J. R. Mayhew, the need for definite action as force- 
fully pointed out by M. R. Cashman and the sentiments 
expressed repeatedly during the last year by the 
American Nurseryman, produced in a three-hour exec- 
utive session at the Philadelphia convention the follow- 
ing 

RESOLUTION 

WHEREAS, There exists urgent need for a more 
thorough business organization to direct the affairs of 
the American Association of Nurserymen, be it 


RESOLVED: 

(1) That the Executive Committee be and hereby 
is directed to establish within some centrally located 
eity which in their judgment will best meet the needs, 
a general office for handling the affairs of the Associa- 
tion. That the Executive Committee place in charge 
of said office the most capable man to be found, prefer- 
ably one acquainted with the needs of the nurserymen, 
who shall be Secretary-Manager, at such salary per 
annum as the Committee may determine upon. If, in 
the mind of the Executive Committee, a contract with 
said Secretary-Manager for a period of not more than 
three years is desirable, the Committee is hereby 
authorized and empowered to make such character of 
contract. 

(2) That the Executive Committee 
gathered through the organization provided herein, 
statistics of every possible character needed by the 
membership in the conduct of their business. That 
special effort be made to compile lists of surplus stock 
in hands of member growers prior to September Ist of 
each year, and as often thereafter as is deemed expe- 
dient. When this information is available it shall be 
prepared in convenient form and placed in the hands 
of each member of this Association, to the end that a 
system of co-operative dealing among members of this 
Association may be stimulated. We recommend as a 
slogan for this Association, ‘‘ Buy It From a Member’’, 
and urge each member to print same conspicuously on 
their literature and letter-heads. 

(3) That a Commission of five be appointed, two of 
whom shall be men engaged in the wholesale nursery 
trade and two of whom shall be men engaged in the 
retail nursery trade, whose duty it shall be to develop 
such plans for the standardization of the nursery busi- 
ness in all its relations as they may find compatible. 
It shall especially endeavor to determine the cost of 
producing nursery products in all varieties and grades, 
the cost of marketing both wholesale and retail, and to 

. 


cause to be 


do all things possible to bring about a more stable con- 
dition in the nursery business. When the report of this 
Commission has been approved by the Executive Com- 
mittee, the Secretary shall place copy of same in the 
hands of each member of this Association. 

(4) The intent of this resolution being to promote 
the general welfare of the members of this Association 
under the leadership of a thoroughly competent organ- 
ization, the members of this Association are urged to 
co-operate to the fullest extent possible with all plans 
inaugurated by the Executive Committee to the end 
that the best interests of all may be served. 

(5) That the Commission named in Article 3 of this 
resolution receive for their services, per diem and ex- 
penses, such compensation as in the mind of the Exeen- 
tive Committee may be deemed advisable. 

(6) To provide for meeting the needs of the organ- 
ization outlined herein, we recommend such amend- 
ments to the Constitution as may be necessary. 

Following are the amendments to the Constitution 
recommended: 

Article VII—The annual membership fee shall be 
$10.00, and additional dues for active members of $1.00 
per $1,000.00 on each year’s annual business up to 
$100,000.00, and 50¢ per $1,000.00 on all annual business 
above $100,000.00. The payment of annual membership 
fees and dues based upon the above schedule shall be 
made prior to date of annual meeting, and any member 
making fraudulent report of amount due the Associa- 
tion as above provided shall forfeit his membership 
and shall be inelligible for re-election. 

Article IX—It shall be the duty of every member 
of this Association to report to the Executive Com- 
mittee hereof, any character of dealings on the part 
of Association members not in accord with established 
business ethies, and the Executive Committee shall 
immediately make such investigations as will develop 
all facts in the case and bring their report before the 
next annual meeting of this Association. If, upon 
evidence deduced, it is proven that such member’s deal- 
ings violate established ethical relations, he shall be 
expelled from this Association, upon a majority vote of 
the members present at any annual meeting, provided 
each member shall have the right to be heard in his 
own behalf before such action is taken. 

This resolution and the proposed amendments to 
the Constitution were officially made the first order of 
business at the next convention of the American Asso- 
ciation. 








Irving Rouse, Rochester, N. Y., last month 
received from Governor Whitman a commis- 
sion as trustee of the New York State Ex- 
periment Station at Geneva, N. Y. He held 
this office for three years under a former 
administration. We are pleased to note 
this recognition of the nursery trade by the 
governor of the Empire State. 





Ornamental stock to the value of $417 was 


purchased from the New England Nurseries 
for use in Shedd park, Lowell, Mass. 


The McKay Nursery Company has moved 
its main offices from Pardeeville, Wis., to 
Madison, Wis. Increased business made a 


more central location necessary. The com- 
pany will continue to operate its nurseries 
at Waterloo, Wis., twenty four miles east 
of Madison, where it grows a general line 
of hardy varieties of fruit, shade and orna- 
mental stock. 


Abraham Liddon Pennock, veteran horti- 
culturist and nurseryman, who gave to the 
world the secret of raising lilies of the val- 
ley all the year round, dieu June 29 in his 
ninetieth year at his home in Violet Lane, 
Lansdowne, Pa. Mr. Pennock was the 
founder of the florist firm of Pennock 
Brothers, sixty-four years ago, and he was 


known as “the grand old man of the flower 
business.” 









President Watson’s Address 

(Continued from page 6) 
could be shown in growth. The idea might 
be extended to the point of making such a 
plantation a sort of test-garden for untried 
varieties and in that way, under the auspices 
of the Association, the merits of new things 
could be ascertained before propagating 
them extensively for sale, and thus avoid- 
ing occasional disappointment. The idea of 
meeting in different places has been, very 
properly, to keep the Association from be- 
coming localized and not to have the attend- 
ance drawn too largely from any one state 
or from any particular section. In every 
convention in former years, there has been 
a large attendance of local nurserymen who 
have been absent from later meetings. With 
a permanent membership it would seem well 
to select a central meeting place and to ex- 
tend the exhibits section by means of per- 
manent plantings. 


ARBORETUM 

It is a peculiar fact that we have in this 
country no National Arboretum. Weshould 
have one; the American Association of Nur- 
serymen should initiate and stand sponser 
for a movement to secure it. I feel sure 
that every nurserymen in the Association 
would be glad to have his stock drawn up- 
on for such an undertaking; that we could 
raise a sufficient fund among our members 
to buy a suitable location an to endow and 
maintain it; and the distinguished Secre- 
tary of Agriculture—by the way, the ablest 
Secretary of Agriculture we have ever had 
—might be interested to the point of co- 
operating with us in the establishing of an 
Arboretum under the auspices of the Na- 
tional Government at Washington. I recom 
mend that the Association pass a suitable 
resolution and appoint a committee to se- 
cure the establishment of a National Ar- 
boretum. 


REPORT OF PROCEEDINGS 

In the interest of economy and to save a 
bill for printing and stenography which 
seems unnecessary, I recommend that in 
the future the official record of the proceed- 
ings consist only of minutes of the sessions 
and copies of the resolutions adopted. 
Printing a stenographic report of all our 
discussions is so expensive as to raise the 
question of its value; and it would seem an 
equally unnecessary expense to print in 
book form the various papers read in our 
Conventions when they appear almost in- 
variably in the trade papers before our 
official report is distributed. We eould save 
approximately five hundred dollars in this 
way. 

STATISTICS 

I ask your careful consideration of the ad- 
vantage if not the absolute necessity of col- 
lecting for the benefit of our members the 
most complete and accurate information that 
can be had upon the supply of stock in the 
country; not only that ready for market, 
but supplies coming on for later marketing. 
The information we could get might not at 
first be complete nor accurate, but it would 
be a start and would at least be something 
where at present we have nothing; and if 
a hurseryman does not base his prices upon 
the cost of producing his goods,—and ad- 
mittedly we do not do that—then the only 
other thing upon which prices can be in- 
‘telligently based is information on supply 
and demand. Some have their own sources 
of information; others probably would pre- 
fer not to disclose theirs; but the exchange 
of information could not fail to benefit those 
participating. This matter being now under 
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our by-laws left to the decision of the Exe- 
cutive Committee, I wrote all members of 
the Association March first in an effort to 
ascertain your wishes in this matter, with- 
out, however, receiving a sufficient number 
of replies to indicate a desire for the under- 
taking. 
UNIFORM TRADE TERMS 

The matter of adopting the Uniform 
Trade Terms recommended by your Execu- 
tive Committee was not acted upon in your 
last Convention. Those trade terms have 
been adopted by the Western Association 
for Nurserymen, and it would be interesting 
to know just how far their action goes to- 
wards establishing the custom of the trade 
where terms of payment are not specifically 
agreed upon? In any event, it has estab- 
lished a precedent. Under the circum- 
stances, it would seem appropriate and 
even wise and necessary for the American 
Association, if not approving the uniform 
trade terms previously proposed, to adopt 
some other terms more satisfactory, or to 
say in an authoritative way just what is the 
custom of the trade in the matter of setile- 
ments. 

And in this connection, I wish to call your 
attention to trade acceptances; these are, 
as you know in effect, drafts accepted by 
the drawees after delivery and accceptance 
of goods and payable at a future date. They 
serve to close accounts in writing as soon 
as they are in fact closed by the circum- 
stances of sale and delivery. That is one 
advantage in their use. Another is that in 
the nurs¢ry business where w2 have un- 
usually long credits, it becomes necessary 
at some seasons of the year, fur many of 
our members to call upon their bankers for 
a line of credit that sometimes exceeds 
the legal limit allowed on single-name paper; 
tra-le acceptances, which it sl:onld be under- 
stcod are not notes but show upon their 
face that they are acceptances of goods de- 
livcred re approved by the Federal Re- 
scrve Banks; Ieca! banks take them with- 
cat question from their customers knowing 
‘hat they can be rediscounted upoa preser.- 
tation to the Federal Reserve Banks witli: 
which they are affiliated. They have the 
approval also of the National Creiit Men’s 
Association and they are in very general 
use among business men in other lines. 
They are peculiarly appropriate to a busi- 
ness of long credit like ours and I recom- 
mend that the Association endorse and ap- 
prove their use as e custom of the trade. 


TARIFF 

The expense of ‘he war made it neces- 
sary for the Government to secure greatly 
increased revenue and from all possible 
sources; and the War Revenue Bill intro- 
duced in the House provided for a ten per 
cent ad valorem import tax in condition to 
all existing duties. I immediately called to 
the attention of your Tariff Committee the 
fact that this would make all our present 
specific duties ad valorem with the uncer- 
tainty and embarrassment that comes from 
the payment of duties on that basis; and to 
present the objections of the nurserymen 
the Chairman of your Tariff Committee, Mr. 
Rouse, went to Washington where with 
representatives of the Florists and the 
Seedsmen, he made it clear that our objec- 
tion was not to the payment of our share of 
a necessary tax, but solely to its change 
from specific to ad valorem basis. It was 


very gratifying even if entirely expected 
for me to note that in many letters which 
I received from nurserymen on the subject, 
there was not one objection to assuming any 
necessary added responsibility, but only the 
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suggestion of retaining if possible the 
specific character of the tax in figuring the 
increase. The Senate Finance Committee 
having omitted the entire tariff paragraph, 
the indications are that the bill on its final 
passage will ccarry no tariff changes. 


LANDSCAPE 

You will recall in your last Convention a 
communication was read from Mr. Ferruc- 
cio Vitale, President of the New York 
Chapter of the American Association of 
Landscape Architects, in which we were 
requested to appoint a committee to confer 
with a committee of their organization in 
an endeavor to understand better our re- 
spective points of view. The committee 
which you directed me to appoint was 
named with W. H. Wyman as Chairman, 
and I am glad to report that several meet- 
ings have been held and that a joint-com- 
mittee representing the New York Chapter 
of the American Association of Landscape 
Architects, the American Association of 
Nurserymen and the Wholesale Ornamental 
Growers Association has been organized 
with Mr. Vitale as Chairman; and I con- 
gratulate all these organizations upon the 
progress already made toward that good un- 
derstanding which is the only thing neces- 
sary to eliminate whatever differences may 
have existed between the nurserymen and 
the landscape architects in the past. 


NOMENCLATURE 

The Committee on Nomenclature were 
continued by vote of the last Convention 
and they have made a preliminary report 
which you have received in pamphlet form, 
being the Official Code of Standarized Plant 
Names for use in ordering, labeling and 
catalogue compilation adopted by the Amer- 
ican Joint Committee on Horticultural No- 
menclature representing the American Asso- 
ciation of Nurserymen, the Wholesale Orna- 
mental Growers’ Association, the American 
Society of Landscape Architects, the Amer- 
ican Pharmaceutical Association, and the 
American Association of Park Superintend- 
ents assisted by Prof. Frederick W. Coville, 
Botanist in the Department of Agriculture 
at Washington, and Dr. Liberty H. Bailey of 
Cornell University. The American Associa- 
tion of Nurserymen who are represented 
by the Chairmanship and the Secretaryship 
of the Joint-Committee, can well take pride 
in the prestige they have gained through 
initiating a work so credable to us as an or- 
ganization and so valuable to nurserymen 
as a trade. No attempt was made at in- 
dependent scientific investigation, the code 
adopted being that sought in the idea of 
making buying easy. While much has al- 
ready been done by the joint-committee, 
much still lies in the way of accomplish- 
ment, that immediately at hand being a com- 
pilation of common names. Our part inthis 
work and our price in its further progress 
would seem hardly to require special men- 
tion, but I wish to recommend that the Com- 
mittee be continued with an appropriation 
equal to that of last year. We are indebt- 
ed to the J. Horace McFarland Company, 
Harrisburg, Penna. for the printed copies 
of the report furnished us without charge, a 
thoughtful and generous courtesy which 
however, does not exceed the measure of 
our appreciation, for more liberal appropri- 
ations by the Federal and State govern- 
ments for making the inspection work 
efficient and thorough and to eliminate the 
ignorance and incapacity which officials 
charged with the responsibility, complain 
of. 


(Continued on page 12) 
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LEVAVASSEUR & FILS 
Ussy and Orleans FRANCE 


HEADQUARTERS FOR 


Fruit and Ornamental 
STOCKS 


Sele American Agents: 


AUGUST ROLKER & SONS 
51 Barclay Street. or P. O. Box 752 


NEW YORK 





Every advertisement in this Trade 
Publication is an eloquent defiance 
to the enemies of a republic and the 
principles of democracy. It is a stand- 
ing declaration ef the power and de- 
termination of the business men of 
this country that the progress and 

| prosperity of its people shall not be 
defeated. 








August Rolker & Sons 


HORTICULTURAL PRODUCTS, 
IMPORTERS, FORWARDERS 


Consult us before placing orders. 
P. 0. Box 762, NEW YORK, 5&1 Barclay St. 





FOREST TREE SEEDLINGS, 
ORNAMENTAL SHRUBS AND 
LINING OUT STOCK AT 
WHOLESALE PRICES. 


We offer for Fall 1917 a large stock of 
Altheas in varieties: Berberis Thunbergii 
Caycanthus; Cornus Florida; Deutzias; 
Forsythias, Privets, Weigtlias in varieties 
Etc. 


Forest Nursery Company 


McMinnville, Tennessee 
Trade List Now Ready 


Modern advertising has elevated the 
standard of business ethics. it conserves 
trade, extends business, creates good will; 
it protects and fosters legitimate enter- 
prise. 














| FRUIT TREES 


HOUNSLOW, 








ROSES 
IN HEAVY QUANTITIES 


Mr. John Watson, Nurseryman, Newark, New York, is our sole agent 
for the United States and Canada 


S. SPOONER & SONS 


The Nurseries—Established 1820 


MANETTI STOCKS 


ENGLAND 














WOOD LABELS 


The kind that gives satisfaction 
Can be supplied either plain or 
printed, with Iron or Copper wire 
attached in any quantity. 

Our facilities for handling your 
requisite are unexcelled. 

Samples and prices are at the 
command of a communication 
from you. 


DAYTON FRUIT TREE LABEL CO. 


DAYTON, OHIO. 





French Seedlings 
and Ornamental Stocks 


New prices are ready; consult with my Sole 
Agent, John Watson, Newark, New York, for 
prices and importing expenses. 


F. DELAUNAY t rance 


Angers, 





How To Deal With 
HUMAN NATURE 
IN BUSINESS 


By SHERWIN CODY 


Author of‘Hew to Do Business by Letter” “The Art 
of Writing nad Speaking the English Langauge,”’ Etc. 


A Big, Practieal Book on Doing Business by 
Correspondence, Advertising, and Salesmanship 


Direction, Suggestion, Study and Example, 
based on the Rea) Psychology of Business Effort 

Considers with care National Characteristics. 
Service, Your Own Valuation of Yourself, Mono- 

ly for Every Man, The Mind and How It 

Yorks. Advertising. The Imaginative Method 
and Its Uses, ss of Appeal, Proportion 
and Emphasis, Analyzing a Business, Corres- 

ndence. Various we in Business Letter- 

riting, System in Mail Order Correspondence. 
A Study of the Grocery Business, Collections by 
Mail. etc. Price, $2.00 Net; by mail $2.12. 


American Fruits Publishing Company, Inc 
39 State Street, ROCHESTER, N. Y. 








fey you saw it in AMERICAN NURSERYMAN 


MARYLAND NUT NURSERIES 
BOWIE, MARYLAND 





It is said that the General Sherman, 
one of the giant trees of the Sequoia 
Forest in California, was two thous- 
and years old when Christ was on 
earth. What a ripe old age! What 
stories it could tell! How many cen- 
turies it has seen the frostly breath 
and snowy shroud of the Cordillera! 

| How many billions of tiny blue bells 
| have flourished in the flecked shadows 
| at its feet but—and here is the point 
—through all these centuries it has 
fed upon soup exclusively. All trees 
and plants take their food in the form 
of soup. This is sufficient explanation 
to warrant us in suggesting to you 
that now and before the hot dry days 
begin you mulch heavily the fine trees 
we shipped to you this last season. 
Place from one to two wheel-barrow 
loads of good stable manure around 
them so as to hold the moisture and 
furnish sufficient food while the~-trees 
are recovering from the shock of 
transplanting and growing a new root 
system. Stake them also. Do not 
overlook these points. We sent you 
fine trees and we are extremely 
anxious that they live and succeed. 
Be good to htem; you will therefore 
save your trees and help our reputa- 
tion. We will thank you, the trees 
will thank you and finally you will 
thank yourself. 








CHAS. DETRICHE, SR. 


ANGERS, - FRANCE, 
Grower and Exporter of 
Fruit Tree Stocks, Forest Tree Seed- 
lings, Rose Stocks, Shrubs, Vines 


and Conifers for Nursery Planting 


Information regarding stock, terms, prices 
etc. may be had on application to Mr, 
Detriche’s sole representative for the United 
States and Canada: 


JACKSON & PERKINS CO. 


Newark, New York. 




















PHLOX 


Leading Varieties . Immense Stock 


Hardy Perennials in Variety 
Send for Trade List 
THE NILES NURSERY CoO. 
NILES, MICHIGAN 


EVERGREEN SEEDLINGS & TRANSPLANTS 


For Lining Out and Forestry Planting 


THE NORTH-EASTERN FORESTRY CO. 
CHESHIRE, CONNECTICUT 


STANDARD PUBLICATIONS 


American Nurseryman (Semi-Mo.) 
A National Trade Journal For Nur- 
sery Growers and Dealers. 

$1.50 per year; Canada, abroad, $2.00 

Advertising rate: $1.40 per inch. 


Nursery Trade Bulletin (Weekly) 
Seasonable Want Lists and Offer- 
ings for Nurseryinen: Growers 
and Dealers 

$.50 per year; Canada, Abroad, $.75 
Advertising rate: $1.40 per inch 


Year Book—Directory (Biennial) 
Of the Nurserymen of the United 
States and Canada 

$1.00 per copy, postpaid 
Advertising rate: $2.00 per inch 


American Nut Journal (Monthly) 
Only National Publication Devoted 
to Nut Culture of All Kinds 

$1.25 per year, Canada, abroad $1.75 
Advertising rate: $2.10 per inch 





These are the Standard Publication of the 
kind. Based upon 25 years’ experience in 
the Horticultural Field. Endorsed by lead- 
ing authorities everywhere. Absolutely in- 
dependent. Address 


American Fruits Publishiag Co., Inc. 


39 State St., Rochester, N. Y. 


PLANT BREEDING 


By BAILEY and GILBERT 

Professor’ Bailey’s standard text, 
originally issued some twenty years 
ago, has been revised and Bans 
down to date by A. W. Gilbert, Pro- 
fessor of Plant Breeding in the New 
York State College of Agriculture. In 
addition to the many changes made in 
the material that has been retained, 
there are now included in the volume 
new discussions of mutations, Men- 
delism, heredity and the recent appli- 
cations of the breeding of plants. 
There are also extensive laboratory 
exercises ard a bibliography. Alto- 
gether the work is a comprehensive 
encyclopedia on the subject of plant- 
breeding. 





Price $2.00 


American Fruits Publishing Co. 
ROCHESTER, N. Y. 
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LEGISLATION 

In the matter of new legislation, there is 
at least one subject which has caused ao 
serious anxiety and that the is the tax on 
excess profits. Most of the legislation and 
proposed legislation closely touching us has 
been of course to regulate the inspection 
and shipment of nursery stock. Very few 
nurserymen do a strictly local business, and 
so the distribution of our products is of vital 
importance to us. It would seem that nur- 
serymen generally have not given this sub- 
ject quite the attention it has required and 
that it is possible, indeed very apparent, 
that we have been neglectful of our duty in 
the matter of suitable provision for inspec- 
tion. Nurserymen appreciate the value of 
inspection; it is their bread and butter; it 
is necessary to their success; the perman- 
ency of their business depends upon their 
ability to deliver clean and healthy trees 
and plants to their customers in all parts 
of the country. I think this is true of nur. 
serymen without exception, because there 
is nothing that so nearly affects their in- 
terest. We welcome thorough and efficieni 
inspection and we recognize the necessity 
for just and reasonable restrictions ‘cover- 
ing the movement of nursery stock and the 
elimination of stock known to be unmer- 
chantable. I have been much concerned 
to read statements by two officials respon- 
sible for nursery inspection in their differ- 
ent states, in which they have said, sub- 
stantially, that on account of the impossibil- 
ity properly to inspect import shipments of 
nursery stock, in their opinion, it will be 
necessary for us to discontinue importing. 
Those who inspect a few boxes whose com- 
pact contents can pass through the inspec- 
tors’ hands in a short time and in such 
form as to afford opportunity for close 
scrutiny, must also inspect many acres of 
stock in the field and not under such favor- 
able conditions; and the idea that suggests 
itself is that what cannot be done properly 
in one instance certainly cannot be done in 
the other; and that the necessity for elimi- 
nating international shipments, points un- 
der the same argument to the equal neces- 
sity for eliminating interstate shipments. 
My own belief is that the situation is not so 
bad as that, and if it is, then it would seem 
possible to remedy it in another direction. 
I have by me a pamphlet by a state inspect- 
or in which he says in effect that state ap- 
propriations are entirely inadequate to en- 
able those charged with responsibility for 
the inspection of nursery stock, to employ 
a sufficient number of men or to get men 
of the necessary experience and ability 
properly to do the work of inspection. Now, 
if that is the situation, it is surely our duty 
more fully to co-operate with the entomol- 
ogists with whom we have always co-operat- 
ed in a mutual friendly and helpful spirit. 
Their very frank statement of the difficul- 
ties which handicap them in their work and 
which they say prevent its being thorough 
or efficient, calls for whatever assistance 
we can give them in an effort to get the sort 
of inspection that will enable us to continue 
a business so national in its extent and so 
legitimate and necessary as the propaga- 
tion and distribution of trees and plants. 
We should therefore call upon each member 
of this Association and upon each member 
of the twenty-one local associations affiliat- 
ed with us, to make it his business to see 
that every nurserymen, florist and seedman 
in the country is urged to unite with all 
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local clubs, floral societies, fruit-growers 
organizations, fair associations, state and 
country and country horticultural societies 
and with each and every organization large 
or small, interested directly or indirectly in 
plants or trees or their products and to en- 
deavor to direct the influence of these or- 
ganizations in the direction of urging such 
liberal appropriations by the various state 
legislatures as will secure the necessary 
thorough and efficient inspection. I recom- 
mend that this Association appoint a special 
committee to solicit generous subscriptions 
from all those in the trade, to a fund to be 
used to secure newspaper and magazine and 
other publicity to propagate the idea and 
the necessity. 
STANDARDIZATION 

There are several committees appointed 
this year for the first time because the sub- 
jects assigned them have seemed to be such 
as should have attention under present con- 
ditions. For example, there is the new Com- 
mittee on Standardization whose report will 
be presented later in the session by the 
Chairman, Mr. Harlan P. Kelsey. Several 
of the state associations have given thought 
and attention to the matter of standard- 
izing sizes and grades and descriptions re- 
garding which there is so much confusion 
at this time and it seemed that a subject so 
broad and so applicable to conditions 
throughout the whole country might very 
properly be taken up by the American As- 
sociation and possibly some rules might be 
adopted and made the custom of the trade 
and given general approval and acceptance. 
In our line of business in which the trade’s 
buying is conducted almost entirely upon 
the basis of price, and where want-lists are 
very generally auctioned off to the lowest 
bidder, any movement looking to a standard- 
ization of grade and size and quality and 
service would seem to be timely and profit- 
able. 

While it is somewhat apart from the 
particular line followed by the Committee 
and covered by their report, might not this 
Association properly take up another matter 
that comes under the head of so compre- 
hensive a subject as Standardization and 
consider the propriety of standardizing the 
methods and customs and the kind and qual- 
ity of our membership in this Association? 
We hear complaints voiced privately and 
also in the public press, of violations of the 
ethics of the trade; of instances of unfair 
competition; and of circumstances where 
the rights and legitimate interests of fellow- 
tradesmen and of the general public are in- 
vaded. It does not answer the question to 
say that a man has a perfect right to run 
his business according to his own ideas, be- 
cause he has no such right. And that idea 
which may have had acceptance at one time 
has been exploded by progressive and en- 
lightened modern business methods and 
standards. The man who invests his money 
and his time in private enterprise may feel 
that he alone is responsible for the policy 
and practices of that business; but every 
business transaction affects at least two 
persons and necessarily it affects in lesser 
degree others too. An organized society 
very properly in the interest of public 
policy, assumes supervision over all those 
transactions. Now, every line of business, 
though its recognized trade organizations, 
has a proper right to assume this super- 
vision for the protection of the individual 
no less than for the sake of its own credit; 
and not. only is that a right but it is also 
an obligation and one from which it is im- 
possible to escape. I do not mean at all to 


suggest that these conditions are greatly 
different from the conditions in other lines 
of business but we know that there are 
occasionally situations arising that should 
not arise, and we hear complaints that we 
should not hear, or rather, we should not 
hear without heeding. If not based upon 
fact, that should be promptly Shown; and 
if based upon fact, a remedy should 
be applied. I recommend that the Associa- 
tion have a Committee on Complaints and 
Grievances whose duty it shall be to invest- 
igate all complaints of unfair trading and 
of alleged violation of the recognized ethics 
of the trade whether affecting members or 
non-members or the public; such Commit- 
tee to have the authority of initiative and to 
investigate wherever their judgment war- 
rants inquiry not only grievances laid be- 
fore them but matters coming to their at- 
tention indirectly through the press or other- 
wise. We cannot afford either as an or- 
ganization or as tradesmen nor especially 
as the official representatives and spokes- 
men of the nursery trade, to ignore or over- 
look complaints about unfair trading nor 
evade the duty, however unpleasant, of tak- 
ing prompt notice of such complaints tn the 
public press. 
PUBLICATION 

A question that you should decide is 
whether you wish to furnish all the mem- 
bers a report in detail of the finances of 
the Association including a list of the mem- 
bers with amount of dues paid by each. 
There seems to be some difference of 
opinion on that point; some of our members 
consider it a privileged matter and confi- 
dential between each member and your 
officers. Every member of the Association 
has the same right as every other member 
to know everything about the Association 
that there is to know; he has a right to 
know where the money goes and where it 
comes from. Personally, I have no opinion 
in the matter. If all the members are satis- 
fied, well and good; but I have experienced 
some of the embarrassment felt by those 
responsible for your finances when com- 
plaints have reached us directly and in- 
directly that the revenue has fallen short 
of expectations. It has been a part of my 
duty to keep in close touch with our 
finances as a member of the Executive Com- 
mittee and the surprising thing has not been 
that we have found a few, but a very, very 
few slackers, and those under circumstances 
that reasonably suggest carelessness or 
oversight,—but the noticeable thing has been 
the very evident scrupuluously fair and 
conscientious way in which our member- 
ship almost without exception have paid 
their dues according to the schedule; and 
if the assurance carries weight, I can say 
that to the knowledge of those in charge. 
the dues paid have been almost invariably 
what should have been paid. No harm 
therefore could come from having each 
member of the Association know whatever 
there is to know about the organization in 
which he is a member and in which he is 
interested to the same degree as every 
other member; but if you prefer, there is 
no particular reason why this information 
should be published to the members. It is 
a matter properly to be decided by you 
rather than by your Executive Committee 
and your instructions would relieve them of 
some embarrassment and criticism that 
have been associated with their carrying 
this responsibility. 

In your last Convention, in Milwaukee, 
you adopted the following resolution: 

“Resolved, That the American Associa- 
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tion of Nurserymen regard with disapprov- 
al the shipment by the Holland nurserymen 
or others, of stock to be sold at auction and 
in other ways than by those in trade, to the 
detriment of legitimate nursery interests, 
and that the officials and members of this 
Association are urged to discourage these 
practices in all proper ways. Also that 
copies of this resolution be mailed to the 
foreign nurserymen with request that the 
resolution be brought to the attention of 
their trade associations, and, further, tnat 
copies be furnished to the trade papers.” 

I am pleased to be able to report to you 
that a great number of the nurserymen of 
Holland, recognizing the propriety of that 
action and in an evident wish to co-operate 
with you in the elimination of injurious 
practices, have bound themselves by a writ- 
ten engagement with penalties attached to 
act in accordance with the letter and the 
spirit of your resolution. This prompt and 
cordial co-operation on the part of our col- 
leagues in Holland would seem to call for 
some further and more definite assurance 
on our part that we do not ask of others 
more than we are willing to do ourselves; 
and in this idea, may I not suggest to you 
the propriety of the members of this Asso- 
ciation entering into a similar agreement to 
support the resolution which you adopted 
unanimously in your last Convention? While 
our friends in Holland we know shipped no 
stock to our country the past spring, yet we 
know that the auction houses and the de- 
partment stores were plentifully supplied 
with plants and necessarily of home pro- 
duction; and without expressing an opinion 
as to the propriety of these outlets, I must 
point out that the embarrassing situation 
which has provided such a perfect alibi for 
the Hollanders, suggests to our sense of con- 
sistency and fairness that we immediately 
rescind our former resolution of censure or 
at once bind ourselves individually in writ- 
ing after the manner of our colleagues 
abroad. 

PUBLICITY AND DISTRIBUTION 

You have upon your program the two 
closely related subjects of Publicity and 
Distribution. If we study our programs and 
our discussions in the conventions that we 
have held in the past forty years, we shall 
find that we have given our thought very 
largely to the production of stock to the mat- 
ter of varieties and their adaptibility, to 
questions of propagation and cultivation; to 
digging and packing. We have concerned 
ourselves with the production of trees and 
plants and always more and more trees and 
plants to the almost total exclusion of the 
problem of their distribution; and in that 
we have attempted to reverse the law that 
make the supply follow the demand; we 
must make the demand and the supply will 
take care of itself. I think we can safely 
concede that individually we are the poorest 
advertisers in the world. And yet our goods 
offer the most engaging possibilities for at- 
tractive presentation; our potential clients 
are the ones who have the means and ample 
means to buy what we produce; and they 
are quite as deeply interested in our goods 
as we are. The trend in recent years has 
been from the city; it has been towards the 
development of country homes; the era of 
automobiles has opened a wonderful market 
for us. Yet it is a curious fact that in a 


country literally overflowing with wealth, 
much of it recently acquired and used gen- 
erously in building beautiful homes; where 
every sort of business is prosperous to a 
degree never known before, we nurserymen 
have come together for our forty-second an- 
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nual convention to talk over the increasing 
cost of producing our goods and the de- 
creasing returns from their sale; to sym- 
pathize with one another on the quantities 
of stock burned the past spring and to ask 
how much longer we can go on in this way. 
We shall hear before the convention has 
closed, a great dea! about the surplus stock 
in the country and the low prices obtainable. 
Just as if in this wonderfully new and rich 
country of ours, with a population of over 
a hundred million people, with thousands 
of new homes building every year,—if thera 
could be such a thing as a surplus of trees 
and plants. Certainly the small acreage in 
sight today cannot be called that. Rather 
let us admit frankly that we have only 
failed to bring the grower and the planter, 
the merchant and the customer, together; 
that we have neglected to use the agencies 
employed for that purpose, by every line of 
business save and except our own. Several 
years ago, I had a very interesting talk with 
Mr. Ethan Allen Chase, the dean of the nur- 
sery business and I believe one of the first 
men to carry a plate-book; and Mr. Chase 
told me that in the first convention of nur- 
serymen he ever attended and one of the 
first ever held I presume, in Boston over 
fifty years ago, the time of the meeting was 
taken up largely with a discussion of the 
surplus held by the growers and the neces- 
sity for advancing prices. We are still 
talking about the same things. A _ wise 
statesman said in regard to the proposed 
resumption of specie payments years ago, 
that the way to resume is to resume. The 
way to get better prices is to get them. The 
way to dispose of our surplus is to seil 
it. But we have made no serious effort to 
do either. We are optimists in planting and 
pessimists in selling. As a trade, we nur- 
serymen have not yet learned the ABC of 
salesmanship; our idea of salesmanship is 
the elementary and primitive one of under- 
selling our neighbor. Now, I believe in 
competition, there is something very fine 
and wholesome in the idea of competition; 
in matching ones wit and skill with those of 
others; and the manufacturer or the grow- 
er who can produce his goods at less cost 
than his neighbor is entitled to our respect; 
but there is nothing very inspiring about 
getting orders upon the sole basis of price 
without regard to cost; that is merely a 
confession of inefficiency. I do not pro- 
pose any plan of price-fixing by agreement 
or understanding because that is ethically 
unsound and suggestive of the stone-age in 
business and entirely out of harmony with 
present-day methods of salesmanship. I+ 
is a new world to live in, gentlemen, it is 
not the same world it was ten years ago, 
and ten years from now it will not be the 
same world it is today. The old order is 
changed. The whole method of production 
and of distribution has been changed, and 
if we nurserymen are ever to place our 
business upon the plane of dignity and pro- 
fit that it has not yet reached, it is going 
to be necessary for us to adjust ourselves 
to these changed conditions. The old com- 
petitive system has given way to the co- 
operative system; we have seen the men 
in various lines of business drawing closer 
together for teamwork, becoming allies 
rather than continuing as enemies; we have 
seen them combining their efforts and unit- 
ing their strength rather than exhausting 
themselves in destructive competition with 
one another; we have seen a Commission 
appointed by the government at Washing- 
ton, under instructions to assist and counsel 
and aid these various lines of business in 
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uniting and directing their efforts. I took 
occasion some time ago to call your atten- 
tion to a book written by Mr. E. M. Hurley 
of the Federal Trades Commission entitled 
“The Awakening of Business” almost every 
page of which might be profitably applied 
to the nursery business. And it has been 
my aim during the past year to do some- 
thing towards the development of this idea 
of co-operation in the minds of the nursery- 
men; I have had the hope that we may 
finally come to realize the fact—for it is a 
fact—that the nursery business of this coun- 
try is just one business and that each of us 
is a stockholder and a director in it; and 
just as a private business cannot hope to 
succeed when all the directors are pulling 
in opposite directions with each following 
his own ideas without regard to the plans 
and actions of other directors, so in a gen- 
eral business embracing the whole trade, we 
cannot expect any measure of success un- 
less we come together for counsel and ar- 
gument determined to find the common 
ground on which all can stand; and work 
in harmony and friendly co-operation for the 
common good, for it is only in the greatest 
common good that we can find the largest 
measure of individual profit. No matter 
what our individual interests are, whether 
we are producers or distributors or in what 
manner we seek our clients, or who they 
are, every apparent conflict of interests is 
unreal, for all who gain their livelihood 
from the nursery business or any depart- 
ment of it, have identically the same in- 
terests, and we can advance those interests 
surely and certainly only by means of co- 
operative rather than individual efforts 
along broad lines. And one of those lines 
and by the far the most important to each 
of us, is the development of our market and 
the increased consumption of our products 
through the use of co-operative publicity. 
I do not offer any recommendation as to 
what direction that should take, for your 
committees will have reports to offer you 
later. 
CONSTITUTION AND BY-LAWS 

In recommending these changes in your 
Constitution and By-Laws, it is not in any 
idea that their adoption will bring immedi- 
ate changes in results except as you use the 
agencies provided. There is no magic in 
your Constitution and By-Laws that can 
affect you beyond your own wish and effort. 
You have a new Constitution but you are the 
same Association as before. The Declara- 
tion that was made in this City of Philadel- 
phia July 4, 1776, did not change the British 
North American Colonies into the United 
States of America; something more was 
needed than the expression of a purpose; it 
required Bunker Hill and Yorktown and the 
winter at Valley Forge. And so there is 
something more required of you than amend- 
ments to your Constitution; the changes 
that are still needed are not here but out 
there. I recommend that you make these 
changes in your By-Laws and I recommend 
that you use the agencies they provide. You 
have not done that in the last two years. 
The Bulletin within a year has had no com- 
munication from any member. The Collec- 
tion Bureau has not been used as it should 
have been. Your officers have been dis- 
appointed at your lack of co-operation and 
have needed assistance which you have 
withheld. For example, the very vital ques- 
tions of the Directory the proposed Credit 
Rating Book and of gathering Statistics 
were submitted to you for decision, and only 
one in ten voted for or against the propo- 


(Continued on page 14) 
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Cyclone In a Nursery 


E. R. Taylor told nurserymen at the con- 
vention of the peculiar results of the recent 
cyclones in Kansas. One of the big blows 
struck the nurseries of T. P. Oliver just 
west of Topeka, leveling buildings and 
causing great loss. Mr. Oliver had just 
driven into his barn when the cyclone ap- 
proached. He ran out and throwing himself 
upon the ground clung with his hands to a 
fence post around which he was whirled 
again and again until he was encased in mud. 
For some time afterwards he was occupied 
in removing mud from his eyes so that he 
could open them. His buildings were razed. 
several head of stock were killed and nur- 
sery stock damaged. One of the queer 
freaks of the storm was the driving of a 
window weight through a radiator. A wheel 
was removed intact from a wagon and de- 
posited a long distance away. 


For Something Decisive 

A. S. Hanson, Wauwatosa, Wis., present- 
ed the following: 

To the Members of the American Asso- 
ciation of Nurserymen, Greeting: 

I have been asked to prepare a paper to 
be read at this meeting and would ask your 
kindly forbearance if some of the things 
which follow do not meet with your ap- 
proval. Right here, let me say there never 
has been and never will be a thing known 
as friendly competition. Men can be friend- 
ly in a social way, but when it comes to 
the real thing, the business of selling goods, 
friendship ceases and if we are honest with 
ourselves, we all admit it. This feeling Is 
only human; it is legitimate and will not 
stand in the way of this Association put- 
ting the nursery business on a higher plane 
and a more solid foundation. If this Asso- 
ciation is to be worthy of its name and ex- 
pects to mean something besides vacations 
and sight seeing trips, no better time, gentle- 
men, can be selected right now to really do 
something for your principal membership— 
the retail nurserymen. 

We have almost reached the parting of the 
ways; you are either going to have an As- 
sociation of Wholesale Nurserymen and a 
separate Association of Retail Nurserymen, 
or you are going to have an American As- 
sociation of Nurserymen big enough to deal 
impartially with the different angles of the 
trade. When you compare this Association 
with other Trade Associations, you are 
familiar with and know what they have 
done and are doing, have you any reason to 
feel especially proud of this Association? 

There must be something radically 
wrong with an Association which has less 
than one-half in its membership of the 
people actually engaged in the business. 
Won't you agree with me that if this awful 
cloud of misunderstanding, doubt and sus- 
picion were dispelled, the membership 
would double in a few short years and with- 
out much solicitation? 

To be sure, I am championing the cause of 
the underdog and he needs no label of 
identification. He is the Retail Nurseryman 
and when he is convinced he is going to 
have a square deal, he will come to you, 
work with and for you and stick to you. 

You cannot get away from the fact, gentle- 
men, disagreeable as it may be to you that 
the big thing before you at this meeting is 
the matter of unfair use of the wholesale 
price-lists and wholesale quotations to 
people not entitled to the same. 

At the last convention after listening to 
a stirring plea by Mr. Casnman against the 
indiscriminate mailing of wholesale price- 
lists, this convention endorsed by vote Mr. 
Cashman’s resolution. Yet, in spite of this, 
we have absolute proof of many aggravating 
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violations and know of many other Retail 
Nurserymen who have had the same ex- 
perience the past spring. We judge that 
the offenses we got track of are only a few 
of a great many. How long do you think, 
gentlemen, we are going to submit to hav- 
ing the wool pulled over our eyes as has 
been the case year in and year out? 

Any wholesaler who is not willing to sup- 
port a movement to absolutely abolish this 
abuse should resign from the Association 
and go it as a free lance and I sincerely 
hope every Retailer who has been bumped 
as we have will do as we are going to do, 
absolutely boycott these offending firms. 

I would suggest that the original Cash- 
man resolution be revived; that the penalty 
for violating the price-list rules be made as 
strong or stronger and that this convention 
vote on this matter by roll-call and we will 
then know who our friends are and who are 
against us. 

I am very sorry I was unable to be at 
this convention and I ask in closing, please 
make this convention notable for something 
decisive, something that will be a benefit to 
the Retail Nurserymen as well as to the 
entire business in general. 


Those Who Registered 


Irving Rouse. T. B. West, C. A. Ilgenfritz, 
E. W. Chattin, W. P. Stark, P. V. Fortmiller, 
F. J. Grootendorst, J. A. Young, W. Flemer, 





F. L. Waterhouse, Peter Youngers, Sher- 
man Nursery Co., Rakestraw & Pyle. 
Franklin Davis Nursery Co.. W. W. Hunt 


Co., A. B. Morse & Co., V. A. Vanicek. W. 
T. Hood & Co., Rice Bros. Co., G. Hale Har- 
rison, Orlando Harrison, American Nursery- 
man. Ralph T. Olcott, Stark Reynolds Olcott, 
W. C. Reed, W. B. Cole, Henry Kohankie, 
Successful Farming, P. Ouwerkerk, W. D. 
Griffing, W. A. Harrison, Dayton Fruit Tree 
Label Co., McHutchinson & Co., Bobbink 
& Atkins, Breck-Robinson Co., J. M. Pitkin of 
C. W. Stuart & Co., F. R. VanWindegger of 
Westover Nursery Co., H. G. Baucher of 
Adams Co. Nursery, J. H. Humphrey of 
Andorra Nurseries, Thomas B. Meehan & 
Co., H. W. Hobbs and O. H. Hobbs of C. M. 
Hobbs & Sons, Henry L. Harrison, Christy 
Engraving Co., Foster Cooke Co., Lester 
Lovett, C. A. Bennett, F. S. Baker of North- 
eastern Forestry Co., R. N. Wyman of 
Framingham Nurseries; Bay State Nurser- 
ies, W. H. Wyman; Rochester lithographing 
Co., Miss Knapp: F. W. Wellington, Stone 
& Wellington, Toronto, Canada; J. J. Lane, 
Garden Magazine; Elizabeth Nurseries; R. 
G. Chase Co.; Henry Hicks, Hicks & Son: 
F. LeClare; Charles J. Maloy, Ellwanger & 
Barrv: Pontiac Nurseries: R. B. Griffith; 
F. E. Schifferli; S. G. Nelson: G .A. Mar- 
shall, Marshall Bros.; J. H. Skinner; I. E. 
Ilgenfritz’ Sons; J. B. Pilkington, Portland, 
Oregon: C. R. Burr & Co.; N. E. Averill, D. 


Hill Nursery Co.; Adolph Muller; Weeks 
Nursery Co.: W. & T. Smith Co.; George 


Winters, LaSalle Nursery Co.; South Side 
Nurseries; William Pitkin, Chase Bros. Co.; 
Julius Huerlin: Elm City Nurseries: Kellv 
Brothers: A. E. Wohlert: Maloney Bros & 
Wells Co.: Joseph W. Thomas & Sons; 
Charles Greening; W. F. Allen Co.; Ste- 
phen Hoyt’s Sons; Henry A. Dreer; H. F. 
Hillenmeyer & Sons: J. W. Root: George 
FE. Stein: American Forestry Co.: Milton 
Moss, W. H. Bell, R. R. Harris; J. R. May- 
hew; Hoopes Rro & Thomas; F. H. Stan- 
nard Co.; B. G. Pratt Co.; Charles M. 
Peters; Conard & Jones Co.; William H. 
Moon Co.; Pontiac Nursery Co.: Maney & 
Sayre, Co. 

Those who registered later were: Wood 
Stubbs & Son., Louisville, Ky.; A. Willis & 
Co., Ottawa, Kan.; Evergreen Nurseries, 
Long Branch, N. J.; Williams & Harvey, 
Tulsa, Okla.; Harlan P. Kelsey, by E. C. 
Robbins, Salem, Mass.; Maltus & Ware, New 
York City, Prof. Sanders, Harrisburg, Pa.; 
Prof. G. M. Bentley, Knoxville, Tenn.; Swan 
River Nursery, Patchogue, N. Y.; Isaac 
Hicks & Sons, Westbury, L. I.; Van Hein- 
ingen Brothers & Co.: New York City; Sam- 
uel Fraser, Geneseo, N. Y.; T. W. Rice, 
Geneva, N. Y.; M. M. Kelleher Son, Geneva, 
N. Y.; Wolverine Detroit Nurseries, Detroit, 
Mich.; P. L. Huested, Blauvelt, N. Y.; Pru- 
dential Nursery Co., Kalamazoo, Mich. 


There is no danger of over-production 
now. The government’s admonition is: Go 
to it! 
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President Watson’s Address 
(Continued from page 13) 
sitions submitted. We should have been 
happier to have seen all these overwhelm 
ingly approved or unanimously rejected, be- 
cause that would have indicated an interes{ 
and a participation in the Association's 
work. We cannot travel very fast nor very 
far until we determine very definitely where 
we are going and by what road we shall pr« 
ceed. That still remains to be decided; thar 
it will be decided and wisely I have no doubi 
It is not to be expected that you can chang 
your whole process of thought and action at 
once; to be sound and permanent the change 
must be of gradual growth. 
ACKNOWLEDGMENTS 

I wish to take advantage of this oppor 
tunity to acknowledge my personal indebt 
edness to the National Nurseryman and th 


American Nurseryman our two trade papers 
for many courtesies extended me. Bot! 


papers have given liberal space to the affairs 
of the Association and both have offered to 
increase the number of their pages whep- 
ever necessary to accommodate matter 
offered for publication in the interest of the 
Association. I wish to urge upon the Asso- 
ciation the importance of supporting our 
trade papers; while they are private enter 
prises it is true, and conducted for personal 
profit, yet a trade is estimated by the un- 
official press speaking for it; not only 
should our members use their advertising 
columns, but the Association might proper 
ly spend $500 a year on the trade papers 
which are now furnishing the Association's 
advertising free of cost. 

I have very greatly appreciated the hearty 
co-operation of the Secretary who has 
worked so constantly and efficiently to carry 
out the wishes of our members as often as 
those wishes could be ascertained. Tle 
collection bureau while showing a profit of 
only about $500 for the first year, could 
have made us twice the profit if our mem- 
bers had placed twice as many accounts for 
collection, with no more overhead expense. 
I again urge upon our members a more 
liberal use of this agency. Our membership 
has been increased by the addition of | 
think 38 new members or a ten per cent in- 
crease. Some dues are still outstanding, 
possibly owing to the unusual late settle- 
ments this spring and to other reasons. 
Holding our membership and even adding 
to it in spite of increased dues is most en- 
couraging, and I congratulate Secretary 
Smith upon the showing made. 

I wish to thank the Committeemen who 
have labored so faithfully in your interest; 
their reports will speak for themselves. 


The Association sent a telegram to Presi- 
dent Wilson offering the resources of the 
organization to the country’s service. The 
following telegraphic reply addressed to 
Secretary Curtis Nye Smith, was read at the 
Friday morning session. 

“The President asks me to make cordial 
acknowledgment of your telegram of June 
27th and to assure you and the members 
of the American Association of Nurserymen 
that he deeply appreciates your generous 
pledge of co-operation and support. 

“Thanking you in the President’s behalf 
for your kindness in the matter, I am 

“Sincerely yours, 
“J. P. Tumulty, 
“Sec. to the President.” 





REMOVAL NOTICE 


The McKay Nursery Company, Pardee- 
ville, Wis., have moved their Main Offices 
to Madison, Wis. The trade will kindly cor- 
rect mailing list and address all matter 
McKay Nursery Co., Madison, Wisconsin 
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EVERBEARING STRAWBERRY PLANTS 


If you need Everbearing strawberry plants to fill 
spring | orders or wish to increase your planting in 
nurseries, we can supply ro with genuine PRO- 
GRESSIVE Everbearing plants, guaranteed to be 
TRUS TO NAME and handled so as to reach you in 

est of growing condition. Write for prices. 

We have been growing and breeding the Everbear- 
ing strawberries for the past eight years and have 
many new varieties in our experimental grounds 
not yet for sale. We invite a personal visit to our 
grounds during fruiting season, preferably during 
\ugust or September. The latch yy is always 
out. THE GARDNER NURSERY COMPAN 
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SELL MORE GOODS 


Harness that force, cultivate that faculty 
of persuasion which lies dormant in all men, 
and train your magnetic qualities for use in 


vour daily work. Read “How to Develop 
Power and Personality in Speaking,” Gren- 
ville Kleiser’s new book, and learn to close 


your deals on the spot by making your talk 
count. Thus you will gain access to a prolific 
field of new business, and will take larger 
ind fuller orders from your established trade. 
Price $1.25 net; by mail, $1.40, 
AMERICAN FRUITS PUBLISHING CO. 
39 State St.. Rochester. N. Vv 





“ HATHAWAY'S ” 


The Most Extensive Exclusive Berry Plaut 
Nursery in America 


The leading varieties supplied in 


large quanities, including Fall 
Bearers: Currants. Grapes, Goose- 
berries, Black Raspberries, Straw- 


berries. Root Cuttings, Slips and 

Transplants a Specialty. You never 

d-livered finer stock nor received 

quicker service than you get from 
“Yours Truly” 


WICK HATHAWAY, Madison, Ohi® 








Cli h More and Bigger S | 
XY Inc by developing your “sell- a es 
ing personality.” Here's 
inspiring book to show 





ere 
the helpful, you how. 


Successful Selling, by E. Leichter. It gives 
you the secrets of order-getting salesman- 
ship; explains how to select the right ap- 


and closing for each in- 
dividual prospect. It will help you make of 
yourself a commanding salesman. Handy 
size for your pocket, 54 cents postpaid, . 

American Fruits Pubg. Co., Rochester, N. Y- 


proach, presentation 





MAGNOLIA GRANDIFLORA. Ai! sizes, one to six 
feet. Write for prices on these and other items; we 
have the stock. can make prompt shipment and 
guarantee satisfaction. 

VALDESIAN NURSERIES 
Bostic, North Carolina 


PEACH SEED CROP 1915. The buildings we want to 
move and the seed must ge. Are you interested? 
so write for samples and prices. 





Say you saw it in AMERICAN NURSERYMAN 












Blackberries Geooseberries 
Raspberries Currants 
Strawberries Dewberries 


100,000 transplanted Raspberry, 


NURSERY 


SMALL FRUIT PLANTS 


1200 Acres “At it 25 Years” 


Rhuberb 
Privet 
Grape Vines Aspargus 


Blackberry and Dewberry plants for retail trade. 


HEADQUARTERS 
FOR 


Hardwood Cuttings 


Butterfly Bush 
Horseradish Spirea 


Berberry 


See whole 


sale list before placing your order 


NEW CARLISLE, Ww. 





N. SCARFF & SON 


OHIO 








Wholesale and Retail 





IF in need of RELIABLE NURSERY STOCK 


that is well grown, well dug and well packed 


Send to the BAY STATE NURSERIES 


NORTH ABINGTON, MASS. 








FREE- GMONTHS-INVESTING FOR PROFIT 
a montly Guide to money-making. Tells 
how $100 grows to $200—how to get richer 
quickly and honestly. 

H. L. BARBER, Pub. 626-32 W. Jackson Blvd. Chicago 


JUST ISSUED 





NEW BOOK 








Plant Propagation Greenhouse 


and Nursery Practice yo Vans 


So many discoveries of new facts by 
plant investigators, shortcuts an 
“wrinkles” worked out by plant pro- 
pagators, and nursery, greenhouse and 
garden methods simplified or made 
more effective. have made books 
hitherto available on plant propagation 
out of date. 

There has also been an insistent call 
for a volume that would not only in- 
clude the character of information 















wanted by nurserymen and other plant 
propagators, but also discuss the sub- 
ject of plant propagation from the 


fundamental principles, 
latest conclusions ad- 
throughout 


standpoint of 
and include the 
vanced by investigators 
the world. 

This new book by Professor Kains 
will appeal with equal force to the 
amateur, the professional propagator, 
and the teacher in agricultural col 
leges and schools. 

The book devotes many 
special plant lists and 
directions for 





















pages to 
condensed 
propagation of vege- 
tables, fruits, annual and _ perennial 
flowers, bulbs, ferns, orchids, cacti, 
evergreens, deciduous trees and 
shrubs, vines, water plants, greenhouse 
and house plants and palms. 

The table of contents includes: An 













introduction on general principles, 
germination, seed testing, potting, 
layerage, bottom heat, cuttage. classes 






of cuttings, graftage, and theories and 
laws, Daniel’s experiments in graftage, 
tree stocks and scion handling, graft- 










ing waxes and wound aressing, 
methods of grafting considered in- 
dividually, budding methods, nursery 
management, and laws affecting nur- 
sery stock. 






Illustrated: 54x74 inches. 342 es. 
Clo Price, net, $1.50. “~ 


AMERICAN FRUITS PUBLISHING CO. 
39 State Street Rechester, N. Y. 










We specialize in HARDY PERENNIALS and 
OLD-FASHIONED FLOWERS and have the 
largest and best list of varieties to select 
from in this country at attractive prices to 
the Trade Write 

PALISADES NURSERIES, Inc. 


SPARKILL, ROCKLAND ©O., N. Y. 
R .W. CLUCAS, Manager 





Not Under the Ban 
“American Nurseryman” is the only Nursery 
Trade Journal which does not come under 
this ban. it is not owned, directly or in- 
directly, by a business corcern belonging to 
the trade in whose interest it is issued. it 
is absolutely independent. 
if it relates to Commercial Horticulture it 
is in “American Nurseryman.” 





“A paper which gives the best walue to the 
reader will ve the best value to the adver- 
tiser as well. I don’t think there ts any 
argument about the soundness of this view.” 
—". Dument. Chicnge, T., In Printer’s Ink. 





NVWAUASHON NPOIMANV 





WANTED 


Nurserymen to draw on us for the following 


Peach, Apricot, Apple, ’ Pear, 
Plum, Cherry, Pecans, Roses 
and Other Ornamentals 


HEIKES - HUNTSVILLE - TREES 


All our own growing. In good assortment. 


HUNTSVILLE WHOLESALE NURSERIES 
HUNTSVILLE, ALA. 


Prices right. 








Vincennes Nurseries 
| W. C. REED, Prop. VINCENNES, IND. 


Prepare for Fall by securing the best Cherry to be found. 


Our Blocks of Cherry are the largest in the U. S., and qual- 
ity the best. While the U-Boats have been sending Mahalebs 
to the bottom the past two years, we have been fortunate in 
securing our usual supply and will havea splendid lot of 
trees to offer in the following: 

CHERRY, TWO YEAR—General list of Varieties. 

CHERRY, ONE YEAR—11-16 up, Sweet and Sour. 

Peach, One Year—Leading Varieties. 

Plum-——Japans, European, and Hansen Hybrids. 

Compass Cherry and Apricots. 

Apple—Leading varieties in connection with other stock only. 

Grafted Eng. Walnuts and Northern Pecans. 


Spectal pricess to car lot buyers on large orders. 





Petts 





= *§ Pete Peed 
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July 1,1917 


YOUR CUSTOMER DEMANDS 


The very Highest Grade of goods and service that 
really serves. Think of Potted Evergreens 5-7 inches 
high, $4.00 per hundred and up. Ready for the field 
right now, and stand both heat, cold and drought. Two 
Pear old Phlox at $5.00 per hundred, the finest varieties; 
Peonies; Irises; Polish, Amoor River and California 
Privets. All kinds of-PRerenniais and our Fruit Trees 
that do away with “‘kicks’’. 





Our prices will help you to more business and more 
dollars. 


‘The Farmers Nursery Co. 
Troy, Ohio 


The Willadean Nurseries 


OFFER A VERY COMPLETE LIST OF 


Ornamental Trees, Shrubs, Ever- 
greens, Vines and Herbaceous Plants 
A LIMITED STOCK OF 


FOREST TREE SEEDLINGS 


and would advise placing orders early for seedlings. Forest 
Tree Seeds in limited supply. Prices quoted on application. 
Trade list ready. 


THE DONALDSON CO. 


Sparta, Keritucky 





NURSERY TRADE BULLETIN 


| ‘An effective medium for .° 
Seasonable Want Lists and Offerings 
For Nurserymen: Growers and Dealers 


Circulation Limited to the Nursery Trade 
A Monthly Information Sheet Carrying Priced Advertisements 
Issued Weekly, Spring and Fall Forms Close Wednesday 


RATES FOR ADVERTISING IN BULLETIN SPECIAL RATE FOR SURPLUS AND WANT LISTS ONLY 


SPECIAL DISCOUNT: Spring and Fall Issues—Feb. 15, 25; 
Half Page Mar. 5, 15, 25; Apr. 5—Sept. 15, 25; Oct. 5, 15, 25; Nov. 5. 
Quarter Page 
Eighth Page 


One Issuk, Six Issues 


Per Issue. 


Three Issues 


Any Nursery advertisement in AMERICAN 
NURSERYMAN may be reproduced verbatim in the 
BULLETIN of the same month, forone-third the rate. 


Half Page 
Quarter Page .... 
Eighth Page ...... 


The slogan of the publishers of AMERICAN NURSERYMAN-has long been SERVICE 
The editor and manager of this publication originated.Nursery Trade Journalism in America. In 
1893 he originated’the first Nursery Trade Journal in this country and conducted it for thirteen 


years. Then he established AMERICAN NURSERYMAN on much broader and more effective 
lines ‘and‘is conducting it today. That is a record of twenty-four years. 

Now the NURSERY TRADE BULLETIN is established, the third of the series of activities 
in the career of SERVICE for Nursery Trade publicity of the higher grade — It is based, as all 
these activities have been, on mutual co-operation and reciprocal values. 


Rochester, N. Y. AMERICAN FRUITS PUBLISHING COMPANY, INC. 





